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(in thousands, except per share data)

Operations 2002 2001 Change
Net revenue $1,7111,497 $ 2,365,549 {28%)
Income before income taxes and minority interest 93,221 291,416 68%])
Net income 76,479 203,919 {63%)
Net income as a percent of net revenue 4.5% 8.6% —
Return on beginning shareholders’ equity 4.3% 12.0% —
Per Share
Net income:
Basic $ 0.39 3 1.04 (63%)
Diluted 0.39 1.03 (62%)
Dividends per common share 10 .10 —
Book value 9.41 9.03 4%
Outstanding shares of stock:
Basic 194,327 195,471 —
Diluted 195,986 197,633 —
Number of shareholders:
Common Stock 4,446 4,470 —
Class A Common Stock 1,709 7.246 —
Financial Position
Total assets $ 2,253,920 $ 2.213.627 2%
Working capital 555,750 517,759 7%
Long-term debt 14,223 19,351 (27%)
Backlog 203,512 269,449 (24%)
Shareholders’ equity 1,827,652 1,765,640 4%
Long-term debt as a percent of shareholders” equity 0.8% 1.1% —
Number of employees at June 30 16,640 16,845 (1%)
Current ratio 2.51 2.4/1 _
Use of Net Revenue
32.0% Materials
Wages, Salaries and Benefits 25.2%
20.9% Energy, Rent, Insurance, Interest, etc. Depreciation and Amortization 13.1%
3.2% Taxes: Business, Income and Payroil Net Income 4.5%
1.1% Dividends
Sales by Region
39.6% Americas $678.1 Mitlion Far East North $351.5 Million 20.5%
Far East South $380.9 Million 22.3%
17.6% Europe $301.0 Million

Molex Incorporated is a 64-year-old global manufacturer of electronic
components, including electrical and fiber optic interconnection products and
systems, switches, value-added assemblies, and application tooling. The
company operates 55 plants in 19 countries and employs 16,640 people.

Molex serves original equipment manufacturers in industries that include
automotive, business equipment, computer, computer peripheral, con-
sumer products, industrial equipment, premises wiring and

telecommunications. We offer more than 100,000 products to our cus-
tomers, primarily through direct sales people and authorized distributors.

The global market for electronic connectors is estimated at $25.6 billion.*
Molex is the second-largest connector manufacturer in the world in what
is a fragmented but highly competitive industry.

*Source: Bishop & Associates, Inc.
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When the global economy slowed down,

we took immediate action. Our four time-tested strategies helped
us protect profitability despite a very tough year.




Strategy 1

Maximize Short-term Revenue

To counteract the effects of the recession, Molex went on the offensive, identifying every
opportunity to generate additional busingss and vigorously working to close the sale.

Shortened development
and delivery lead times
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management

Made order}ing and
obtaining plroduct informa-
tion easier gmd more
widely ac(:(:essible through
molex.com,‘vip.molex and

1
customer e)l(tranets

Created traveling
technology{product
demonstrations
and other n?arket
promotions}

|
I
I
|

Marketed system sales
capabilities more heavily

Kept pricing competitive
with market conditions




To Our Shareholders

Simply Stated:

2002 was the worst year in Molex’s 64-year history.
The electronics industry and much of the economy
seemed to fall apart in almost every corner of the
world. Our sales dramatically slowed in a matter of
months. We faced oversupply, overcapacity and a
torrent of canceied orders.

Molex ended 2002 on June 30 with $1.7 billion in
sales—a 28% decline year over year—and net income
of $76.5 million, down 63% after charges of $25.3
million. While our net profit of 4.5% was far from our
traditional 10% goal, it was a considerable achievement
reached only through hard work and major sacrifices
by the entire global team.

We had been through recessions before, so we knew
what we had to do. Unfortunately, it necessitated
many tough decisions that affected all Molex people
but were absolutely necessary to ensure the company’s
long-term viability.

We reduced our worldwide workforce from nearly
21,000 to fewer than 17,000 over 18 months. People
in our organization accepted salary reductions of

at least 6%, and most 10%, for more than a year, with
that cut rising to 40% or higher for key officers.

it was a major challenge to explain to Molex people
around the world the need to reduce staff and salaries,
cut benefits and eliminate bonuses—and still keep
everyone focused and positive. Most long-term
employees understood, but many others could not
see why we were taking such strong action when
Molex was still profitable. We continued to emphasize
that we required profits for future investments and

to ensure the company’s long-term survival.

An overwhelming majority accepted this reality,
and for that support and understanding, we are greatly
indebted.

We were very pleased to be able to reinstate all
salaries and benefits by July 1.

Strategy In A Slowdown:

Moiex has weathered at least one major recession
every decade since our founding in 1938. We believed
we would emerge from this downturn stronger if we
stuck with the strategies that have guided the compa-
ny through past recessions.

These four strategies center on seemingly contradictory
goals: radically reducing expenses while channeling
significant funds into new product development,
maximizing short-term revenue while enhancing our
long-term market position.

We acted swiftly and early. We scaled our costs to

our revenue, carefully reducing our workforce. We also
shifted work with very high labor content to lower
cost manufacturing locations. We closed and consoli-
dated some of our smaller factories and drove down
discretionary spending in every area of our operations.
Overall, we reduced our §,G&A (selling, general and
administrative) spending by $137 million.

With that savings, we were able to maintain our strong
rate of investment in research and development and in
new product introductions. During 2002, we applied
6.5% of sales to R&D, which led to commercialization
of 403 product families.

At the same time that we were working to reduce costs,
we moved aggressively to identify every opportunity




Strategy 2
Aggressively Cut Costs

2001 SG&A 2002 SG&A

In 2002, we eliminated unnecessary discrationary spending in all of our operations
and reduced selling, general and administrative costs by $137 million.




Letter Continued

for near-term business and to close the sale. As a result,
we believe we outperformed the connector industry.

It could have been a lot worse. In fact, it was for many
companies. While we undeniably were hurt by our
high involvement in the telecommunications and com-
puter industries, we were helped by our growing
business with automotive customers worldwide, by
modest improvements in certain sectors of the con-
sumer industry and by our expanding invelvement

in industrial applications, from factory floor to medical
equipment and security.

This highlights a competitive strength of Molex:

our diversified mix of customers and industries. Equally
impaortant in mitigating the impact of the recession
was our geographic diversification. We participate in
all major markets of the world.

Also working in our favor was the Molex Global
Information System, which links virtually all functions
within the company worldwide. Qur past investment
really paid off. Today, the system is helping us reduce
costs, better manage our operations, control invento-
ries and improve quality and service.

We also have made it faster and easier for customers
to do business with us. We created a self-service envi-
ronment through molex.com, vip.molex and extranets,
so our customers can electronically find any of our
more than 100,000 products, download drawings,
obtain a price quote, order samples and track delivery.

A few telling statistics: In 2002, more than 70% of
our customer orders were placed electronically, visits
to molex.com reached record levels, and usage of our
extranets nearly doubled.

Results By Region:

Americas {(North and South America) This region

had a difficult year, with revenue off 35% from the prior
year and profite down 79%. The fiber optic division,
which for a decade averaged 60% per annum growth,
suffered from the dramatic decline in telecommumnica-
tions orders, closing the year with sales down 60%.

Other factors depressing revenue included a drop
in spending for computers and basic equipment and
a general reduction in industrial activity.

On the positive side, the region won new U.S. auto-
motive business and rolled cut 110 new products.
We improved quality, honed time-to-market capalbili-
ties and employed lean manufacturing techniques to
enhance processes, build speed and cap costs.

Far East North (Japan and Korea) Sales tumbled 29%
in U.8. dollars and 23% in local currencies. Profits
declined 56% in U.S. dollars and 53% in local currencies.

Molex Japan struggled most of the year because of
the poor local economy, but ended 2002 showing
renewed strength in the consumer products sector.

The region led the company with 137 new product
launches and increased its position in the automotive
and industrial markets. [t also worked effectively to
reduce costs and improve efficiency.

Qur Korean operations performed well for most of the
year, with sales in the second half surpassing those
for the same peried in 2007. Molex has a sizeable posi-
tion in computer and consumer applications in Korea.
To keep pace with the country’s booming economy,
we opened a second connector plant there.

2002 ANNUAL REPORT




Strategy 3
Maintain Investment in R&D

of

New in 2002: o
net reyjenue 403 Products sales
invested 464 Patents from new 'Sy

in R&D

products

NS

Products developed within the past three vears generate on average 30% of Molex’s
annual sales. To ensure this competitive edge, we channeled $111.8 million or
6.5% of 2002 net revenue into research and development, with outstanding results.

6 MOLEX INCORPORATED
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Far East South (Singapore, Malaysia, China, Thailand,
Taiwan and India) This region achieved higher pretax
and net income—a magnificent accomplishment in

a tough year. Profits were up 6% in U.S. dollars and 7%
in local currencies. Sales were down 7% in U.S. dollars
and 5% in local currencies. The Far East South benefited
as customers, both OEMs and contract manufacturers,
moved more production to China and other parts of
the region, clearly demonstrating the advantages of
Molex’s global presence.

As with all of Molex, telecom business in the Far East
South was hardest hit. However, computers, the
region’'s largest area of business, and consumer prod-
ucts began a modest comeback in the second half of
the year. We started seeing results from our investment
in system sales facilities, with value-added assemblies
contributing strongly to both sales and profits.

Our aggressive expansion in China over the past 14
years is bearing fruit. We operate four manufacturing
and system sales plants there, which gives us the
capacity to meet accelerating demand as customers
continue to transfer production to China.

We moved our manufacturing from Taiwan to Shanghai,
with Taiwan remaining an important design center.
We continue to build engineering resources in the
region and today have experienced technical teams in
Talwan and Singapore, with new capabilities develop-
ing in China.

Europe Reflecting the recessionary environment, this
region sustained a substantial drop in sales and profits.
Sales declined 28% in U.S. dollars and 29% in local
currencies, while profits were 93% lower in U.S. dollars
and 95% in local currencies.

Qur past success concentrating in telecom hurt us

in 2002. While the mobile phone business held up fairly
well, a number of our customers shifted production

to the Far East, helping that region, but hindering Europe.
It is estimated that in 2002 as much as $500 million

of total industry connector usage moved from Europe
to lower cost production areas.

In response, we instituted strict cost controls,
which included completing the close of our French
factory and increasing our production in eastern
Europe, where we opened a larger facility in Poland.

On an upnote, the region grew automotive revenue
and began building industrial sales. System sales
activity, which increased during the year, is expected
to become a much larger part of our European busi-
ness mix in 2003.

Looking Ahead:

We believe Molex has the people, products, capabili-
ties, facilities and drive to emerge from this downturn
renewed, robust, ahead of the competition.

We have a clear vision of our future and the willingness
and resources to turn it into reality. We continue to
concentrate on the computer, telecom, automotive and
consumer markets while we also build our position

in the industrial sector. We believe the opportunities in
each of these industries are considerable and we are
well positioned to take advantage of them.

Molex is in excellent financial condition, with $313.3
million in cash and marketable securities and only $14.2
million in long-term debt. Receivables and inventory
are in good shape, and our plants and equipment are
in top order.

2002 ANNUAL REPORT




Strategy 4
Continue to Build Market Position in Key Industries

46% Computer/ e o ee 3B%,
Business Equipment/
7 e = 0,
Telecommunications ' 2%
—— 0,
~——=—— - 33% Home Entertainment, 18%
- Appliance —17%
= 12% Automotive - 6%
77ﬁ o= 8% QOther 4%

Computer
Telecommunications
Automaotive
Consurmer

Industrial

QOther

In 2002, Molex increased share by meeting the needs of leaders in industries with

the most potential for growth. This strategy has served us well over the long
term, giving us the flexibility to align our focus with opportunity. As a result, our

current mix of business differs significantly from that of a decade ago.

MOLEX INCORPORATED
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In these times of greater corporate financial scrutiny,

our clean balance sheet and history of straightforward
accounting serve us well. We intend to stick to conserva-
tive Accounting 101 as we have for the past six decades.

With 55 plants in 19 countries, we are one of only a
handful of connector companies that can supply prod-
ucts anywhere in the world.

Best of all, we have plenty of room to grow. Even though
we are the second largest company in the connector

gl iy

J. Joseph King
Vice Chairman and
Chief Executive Officer

PR

Martin P. Siark
President and
Chief Operating Officer

industry, we have only a relatively small share of a
$25.6 billion global marketplace that has a great
future. We are focused on what needs to be done and
experienced in doing it.

For 2003, we believe Molex can achieve sales growth
in the range of 12% to 15%, with a return to our 10%
net profit goal in the fourth quarter and a 7% to 8% net
profit for the full year. Attaining these results clearly
depends on some factors beyond our control, but it is
our view as we sign this letter to you, our shareholders.

Frarftheas

Fred A. Krehbiel
Co-Chairman of the Board

(fovama (n

John H. Krehbiel, Jr.
Co-Chairman of the Board

2002 ANNUAL REPORT
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Net Revenue Europe
{in thousands of dollars)

Net Revenue Far East South

{in thousands of dollars)

Net Revenue Far East North

(in thousands of dollars)
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AN Unsere AKtcnare

Kurz gesagt: 2002 war das schlimmste
Wirtschaftsjahr in der 64-jahrigen Geschichte
von Molex. Fast tiberall aut der Welt schien es,
als stiirze die Eleltronikindustric und ein groBer
Teil der Wirtschaflt zusammen. Unser Umsatz
ging dramatisch zuriick. Wir sahen uns einem
{berangebot, einer Uberkapazitst und einer

Flut von Auftragsstornierungen gegendber.

Molex schioss das Wirtschaltsjahr 2002 am
30. Juni mit einem Umsatz ven 1,7 Milliarden
US-Dollar - ein Rickgeng um 28% gegeniiber
dem Yerjahr - und einem Nettoerirag von 76,5
Millionen, 63% weniger nach Kesten in Hohe
von 25,3 Millionen US-Dollar

Dbwohl unser Nettogewinn von 4,5% weit

unter unserem iiblichen Ziel von 10% bijeb,

war dies eine beachtliche Leistung, die nur
durch harte Arbeit und unter groBen Ogfern

von sllen Mitarbeitern weltweit erreicht wurde.
Wir mussten unsere Mitarbeiterzahlen von fast
21.020 auf unter 17.023 reduzieren. Die Mitar-
beiter akzeptierten dber sin Jahr Lohnkirzungen
von mindestens 6%, die meisten segar von 10%,
wihrend Fithrungskréfte Kirzungen ven bis zu
43% und mehr hinnahmen.

Eine groBe Herausforderung war es, den Molex-
Mitarbeitern weltweit die Notwendigkeit zu
vermittsin, Belegschaft und Léhne zu reduzieren,
Leistungen zu kiirzen vnd Sondervergitungen

2u streichen — und deanoch alle motiviert und
positiv gestimmt zu halten. Manche Mitarbeiter
konnten nicht einsehen, warum wir solch harte
MaBnahmen ergritien, cbwolkl Molex nochin
der Gewinnzene war. Wir unterstrichen, dass
wir die Gewinne fiir zuldinitige Investitionen und
zur Sichersteliung des langfristigen Ubsrlebens
unseres Unternehmens benttigten. Eine dber-
wiltigende Mehrheit alzeptierte dies, woflr wir
zu auBererdentlichem Danlk verpflichtst sind.

Erfreulicherweise waren wir in der Lage, die
vollen Lohne und Leistungen ab 1. Jull wieder
zu gewahren.

Strategie in einer Konjunkturfiaute

Wir waren der Ansicht, Molex wird aus dissem
Komjunkturriickgang stérker hervorgehen,
wenn wir bei der Strategie bleiben, dic das
Unternehmen in der Vergangenheit durch
grissere Rezessionen geleitet hat.

Wir passten unsere Kosten an unsere reduzierten
Einnahmen an, indem wir unsere Mitarbeiterzahl
iiver 18 Monate hinweg vorsichtig verringerten.
Sehr lohnintensive Feriigungen verlageren wir
an Standerte mit niedrigeren Lohnkosten und
schlossen ung kensolidierten einige kleinere
Fabriken. Insgesamt senltten wir die Ausgaben
fitr Yertrieb, Allgemeines yund Yerwaltung um

137 Millionen US-Dollar.

Trotz dieser Einsparungen waren wir in der Lage,
8,5 % des Umsatzes fiir Forschung und Entwick-
lung aufzuwenden, was zur Einfithrung von 403
Produkifemilien im Wirtschaftsjahr 2802 fiihre.

Gleichzeitig gingen wir aggressiv ver, um jeds
Gelegenheit zu kurzfristigen Geschiften zu iden-
tifizieren und diese Geschilte abzuschlizBen.
Somit sind wir der Ansicht, dass wir sin fiir die
Steckverbinderindustrie iberdurchschnittliches
Ergebnis erzielt haben.

Ergebnisse nach Regionen

Amerila Der Umsatz in der Region fiel 35%
niedriger als im Yoriahr aus, und der Gewinn
sank um 73 %. Der Geschéftsbereich Lichi-
wellenleiter litt unter dem dramatischen
Einbruch bei Telekommunikationsauftrégen
ued schioss das Wirtschaftsjahe mit einem 60%
niedrigeren Umsatz. Weitere verantwortliche
Faltoren fiir den Umsatzriickgang waren unter
anderem sinkende Ausgaben im Bereich
Yerbrauchsgiter sowie Investitionsgiiter.

Positiv zu vermelden ist, dass die Region neve
Geschifte mit der US-Auvtomobilindustrie knipfte
urd 190 neve Produkte einfithrie. Dberdies stei-
gerten wir die Qualitée, verkiirzten in vielen Féllen
die Entwicklungszeit bis zur Marlceinfibrung snd
verbesserten die Fertigungsprozesse.

Nordestasien Der Umsatz sank in US-Dollar
um 29 % und in nationalen Wahrungen um 23%.
Der Gewinn ging in US-Dollar um 56% und in
nationalen Wahrungen um 53% zuriicl.

Rolex Japen hatte wegen der schwachen natio-
nafen Wirtschaft den gréften Teil des Jahres
schwer 2u kémplen, schioss 2302 aber gestérkt
im Bereich der Unterhaltungselelironik ab.

Die Region fihrte das Unternehmen mit 137
Einfiihirungen neuer Produkic an und verbesserte
ihre Position in den Bereichen Automeohilbau und
Industrieslektronik.

Unsere Geschifte in Horea liefen wihrend

der meisten Zeit des Jahres gut, hauptséchiich
rei Computer- und Unterhaltungselekironik-
Anwendungen. Um mit der boomenden Wirtschaft
des Landes Schritt zu halten, eréfineten wir dort
ein zweites Steckverbindenwerk.

Stidostasien Diese Region erzielte sowohl var
Steuern als auch netto einen ktheren Ertrag ~
eine groBartige Leistung in sinem schwierigen
Jahr. Dar Gewinn nahm in US-Dollar um 6% und
in nationalen Wakrengen um 7% zu. Der Umsatz
sank in US-Dollar um 7% und in nationalen
Wihrungen um 5%. Siidostasien profitierte von
den OEMs und Vertragshersteliern, dis mehr
Produltion in die Region verlagerten. Unsere
vier Werte in Chine gaben uns die Kapazitét,
um diess Nachirage zu befriedigen.

Bei schwachem Telekommunikationsgeschft
hatten Computer und Unterhaitungseleitronils
ein bescheidenes Comeback. Der Fokus aul
Unterbaugruppen trug in hohem MaRe sowohl
2um Umsatz als auch zum Gewinn bei.

Wir verlagerten unsere Fertigung von Taiwan
nech Shenghsi, wobei Taiwan ain wichtiges
Entwicldungszentrum bleibt. Wir fahren mit dem
Aufbav von Entwicklungsressourcen in Taiwan
und Singapur fort und erstellen nus Kapazititen
im Ghina.

Europa Der Umsatz ging in US-Dollar um 28%
und in nationalen Wihrmngen um 29% zuriick.
Der Gewinm fiel in US-Dollar um 33% und in
natienalen Wehrungen wm $5% geringer aus.

Wahrend das Mobilfunkgeschéft leidlich gut
lief, verlagerten visle Kunden itwe Predulction in
den Fernen Osten, was dieser Region half, aber
Europa schadete. Schétzungsweise insgesamt
323 Millionen US-Dollar an Steckverbindernach-
frage wanderten aus Evropa in Linder mit
niedrigeren Produltionskesten ab.

Als Realtion darauf rickteten wir sivenge
Kesteniontrollen ein, welchs unter anderem den
Abschiuss der SchiieBung unserer franzdsischen
Fabrik und die Enweiterung der Produktion

in Osteuropa, wo wir in Polen eine gréfere
Fartigungsstétte eréfineten, mit sich brachten.

Positiv zu vermelden ist, dass die Region den
Umsaz aus dem Autcmobilbereich steigerte und
Umsatz in der Industrieelektronik aufzubaven
begann. Auch die Vertriebsalttivitéten im Beraich
Urterbaugruppen nahmen zu.

Aussichten

Wir glauben, dass Molex Mitarbeiter, Produlte,
Fahigleiten, Einrichtungen und die Bynamik
hat, um aus dieser Krise vor den Wetthewer-
bern erneuert und gestérit im Wetthewerb
herauszukommen.

Wir haben cine ldare Vorstellung von unsever
Zultunft - und den festen Willen und die Ressour-
cen, um diese Yorstellung zu realisieren. Wir
glauben, dass die Moglichkeiten in jeder unserer
Schiiisselindustrien betréchtiich sind und dass
wir gut positioniert sind, um sie zu nuzen.

Wir sind in bester finanzieller Verfassung, bei
313,3 Millionen US-Dollar liguiden Mitteln
und aur 14,2 Millionan US-Dollar langfristigen
Schulden. Ferderungen und Lagerbesténde
sind in gutem Zustand, und unssre Werle und
Einrichtungen sind in Ordnung.

Und das Beste: Wir haben jede Mengs Raum
zum Wachsen. Obwaoh! wir das zweitgréBte
Unternchmen in der Steckverbinderindustrie
sind, haben wir nur einen relativ ideinen Antsil
am Weltmarkt, der ein Yolumen ven 25,8
Milliarden US-Dollar hat.

Fiir 2003 rechnen wir demit, dass Molex 12% bis
15% Umsatzwachstum erreichen kann, und dass
wir unser Ziel von 10% Nettogewinn im vierten
Quartal wieder erreichen und einen Nettogewinn
von 7% bis 8% fiir das ganze Jahr ausweisen
kénnen. Dies héngt ganz klar von einigen
Faloren auBerhalb unserer Einfussmdglich-
eiten ab, aber heute, wenn wir diesen Brief
unterzeichnen, sieht es danach aus.

LRI

Fred A. Krehbiel
Co-Chairman of the Board

(ffstam by

Johm 8. Krehbiel, Jr.
Co-Chairman of the Board

Soadthig

J. Joseph King
Vice Chairman und Chief Executive Officer

A

Martin P. Slark
President und Chiel Operating Cfficer




Lettre aux actionnaires

Tout simplement, I'année 2002 a été la pire

de toute |'histoire de Molex. Lindustrie de
I"électronique et la majeure partie de I'éconamie
paraissent s'étre effondrées dans toutes ies par-
ties du monde. Nos ventes se sont considérable-
ment ralenties. Nous avons dil faire face a des
exces de stock et de capacité et a un déluge
d’annulations de commandes.

Molex a terminé 2002 le 30 juin avec 1,7 billion de
dollars de chifire d'aftaires, soit un déclin de 28 %
sur 'année, et un bénéfice net de 76,5 millions de
dollars, soit 63 % de moins que I'an dernier, aprés
des charges de 25,3 millions de dollars.

Bien que notre résuitat net de 4.5 % soit loin de
notre objectif traditionnel de 10 %, il représente
une performance considérable, attribuable
uniguement & un travail achamé et a des sacri-
fices majeurs de I'éguipe toute entiére dans le
mande. Nous avons dii réduire natre personnel de
pres de 21 600 a moins de 7 000 personnes. Nos
employés ont accepteé des réductions de salaire
d’au mains 6 %, la piupart de 10 %, pendant plus
d'un an, certains cadres dirigeants voyant leur
rémunération baisser de 40 % ou davantage.

I} a été particulierement difficile d’expliquer

a nos collaborateurs le besoin de réduire ie
personnel et les salaires, de limiter les avan-
tages sociaux et d'¢liminer les primes, touten
maintenant motivation et optimisme, Certains
employés avaient du mal 8 comprendre pourguoi
nous prenions des mesures d'une telle ampleur
alors que Molex était encore prefitable. Nous
avons souligné que nous avions besoin de
dégager des bénéfices pour financer les
investissements futurs et assurer la viabilité
along terme de la société. La grande majorité
a accepté cette réalité, et nous leur en sommes
grandement reconnaissants.

Nous avons été heureux de pouvoir ré-établir tous
les salaires et avantages sociaux a leur niveau
d’origine & compter du 1er juillet.

Stratégie sur fond de ralentissement économique :
Nous avons pensé gue Molex émergerait plus
forte de cette récession si nous conservions

la stratégie qui a aidé la société au cours des
crises économiques précédentes.

Nous avons adapté nos coiits a fa diminution

de nos revenus, en réduisant prudemment notre
personne! pendant 18 mois. Nous avons déplacé
les travaux exigeants en main-d'ceuvre dans

les usines a faibles colts de production et nous
avons fermé et consolide les usines les plus
petites. Dans I'ensembie, nous avens abaissé
nos frais de ventes, frais généraux et frais
administratifs de 137 millions de dellars.

Grace & ces économies, nous avons pu dédier
6.5 % de notre chifire d’affaires a la recherche et
au développement, ce qui a permis l'introduction
de 403 nouvelles gammes en 2002.

Paraliélement, nous avons agressivement
cherché a identifier et & réaliser toutes les
opportunités de ventes a court terme. Grace
a cette tactique, nous pensons avoir battu
le reste du secteur des connecteurs.

Résultats par région

Amériques Le chiffre d'affaires dans cette région
a été de 35 % de moins que I'année précédente
et notre bénéfice a chuté de 79 %. La division

fibres optiques a souffert du déciin dramatique
des commandes dans les télécommunications,
terminant 'exercice avec un chifire d'affaires en
baisse de 60 %. D'autres facteurs contribuant a
cette baisse de revenus ont inctus la diminution
des dépenses d'ordinateurs et d'équipements
informatigues de base et le ralentissement

de ['industrie.

Sur le plan positif, ia région a gagné de nouveaux
contrats dans }'automobile aux Etats-Unis et

a lancé 110 nouveaux produits. Nous avons
aussi amélioré [ qualité, nos temps d'accés

au marché et nos procédss de fabrication.

Nord de I'Extréme-0rient Le chiffre d'affaires

a diminué de 28 % en doliars US et de 23%en
devises locales. Les hénéfices ont haissé de

56 % en doflars US et de 33 % en devises iocales.

Molex Japon a souffert pendant la majeure
partie de ¥'année en raison de ia crise écono-
mique locale, mais a terminé 2002 avec un élan
renouvelé dans le secteur des produits de con-
sommation.

La région a mené nos autres territoires d'activité
par le nombre de lancements de produits : 137, et
par 'amélioration de sa position sur les marchés
de I'automobile et de l'industrie.

Nos établissements coréens ont enregistré

de bonnes performances durant la plupart de
I'année, en particulier dans les applications en
informatique et dans les produits de consomma-
tion. Pour accompagner {'explesion économigque
du pays, nous y avons ouvert une seconde usine
de connecteurs.

Sud de i'Extréme-0rient Cette région a augmenté
son résuitet a la feis net ot avant impét, un exploit
magnifique dans une année difficile. Les béné-
fices ont augment$ de 6 % en dollars US et de
7% en devises iccales. Le chiffre d'affaires a
haissé de 7 % en dollars US et de 5% en devises
focales. Le sud de I'Extréme-Crient a bénéficié
du transfert vers [a région des opérations de
preduction des sous-traitants et des fabricants
OEM. Nos quatre usines chinoises ont la capa-
cité suffisante pour répondre & cette demande.

En dépit de {a faiblesse du marché des télé-
communications, 'informatigue ot les produits
de consemmation ont montré des signes de
récupération. Les ventes de systéme ont forte-
ment centribué aux ventes comme au résultat.

Nous avens déménagé notre production de
Teiwan a Shanghai, le premier établissement
demeurant un centre d'études impartant. Nous
continuons a développer nos ressources en
ingénierie a Taiwan et a Singapour, et jetons les
bases de compétences dans ce domaine en Chine.

Europe Notre chifire §'affaires a décliné de

28 % en doliars US et de 23 % en devises locales,
notre bénéfice de 93 % en dollars US et de 35 %
en devises locales.

Bien que les activités dans le secteur des
mobiles aient &té piutét satisfaisantes, de

Notre réaction a été de contrdler strictement les
codts, notamment en menant & bien la fermeture
de notre usine frangaise et en augmentant ja
production en Europe de IEst, oit nous avons
ouvert une plus grende usine en Pologne.

Sur le plan positif, la région a vu augmenter

son chiffre daffaires dans I'autemobile et a com-
mencé a accumuler les ventes dans I'industrie.
Lactivité systemes s'est également développéa.

Lavenir

Nous pensons que Molex a le personnel, les pro-
duits, les compétences, les capacités ot |'énergie
nécessaires pour sortir de la crise actuelle régé-

nérée, robuste et en avance sur ses concurrents.

Mous avans une vision claire de notre avenir et
la volonté et les ressources pour la concrétiser.
Mous pensons que le potentiel de chacun de nos
secteurs clés demeure considérable et que nous
sommes bien placés pour le réaliser.

Notre situation financiére est excellente, avec
313 3 millions de dollars en trésorerie, seulemant
14,2 millions de dollars de dette a long terme.

Les comptes a recevoir et les stocks sonta de
hons niveaux et nos usines et nos machines

en excellent état.

Surtout, nous avons de la place pour grandir.
Bien qu'étant, par notre taille, les deuxiémes
dans l'industrie des connecteurs, nous ne
disposons que d'une part relativement faible
d’un marché mondial de 25,6 milliards de dollars.

£n 2003, nous estimons que Molex peut atteindre
une croissance des ventes de 12 % a 15 %, et
revenir & notre objectif d'un résultat net de 10 %
du chiffre d'affaires au quatriéme trimestre, avec,
pour I'ensemble de I'année, un résultat net de

7 % & 8 % du chifire d'affaires. Ceci clairement
dépend de fecteurs dont certeins échappent &
notre controle, mais c’est ce que nous prévoyons
a la date de signature de cette lettre.

I

Fred A. Krehbiel
Coprésident du conseil d'administration

Qffrbama O

John H. Krehbiel, dr.
Coprésident du conseil d'administration

ol iy

J. Joseph King

Brhcid

nombreux clients ont déménagé leur fabri
en Extréme-0rient, aidant cette région du monde,
mais aux dépens de {'Europe. On estime qu'an
moins 580 millions de doilars du marché total
des connecteurs a ainsi quitté I'Eurcpe pour

des pays a bas cofits de production.

Pr t-divecteur général et vice-président
du conseil d'administration

ol

Martin P. Slark
Président et directeur opérationnel
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A nuestros accionistas

Francamente, el 2002 fue el peor ejercicio en
los 64 afios de historia de Molex. La industria
electronica y una gran parte de la economia

se vinieron abajo en casi todos los rincones del
mundo. Nuestras ventas disminuyeron notable-
mente. Nos encontramos en una situacion de
exceso de oferta, exceso de capacidad y un
torrente de pedidos cancelados.

El 30 de junio de 2002 Motex termind el ejercicio
con $1,7 mil millones en concepto de ventas,

o sea una disminucion del 28% respecto del
ejercicio anterior, y una utilidad neta de $76,5
millones, lo cual representa una disminucion
del 63% después de cargos de $25,3 millones.

Si hien la utilidad neta de 4.5% estuvo muy por
debajo de nuestra meta tradicional del 10%,

fue un logro considerahle debido exclusivamente
a la esforzada labor y los grandes sacrificios de
todo nuestro equipo mundial. Tuvimos gue reducir
nuestra fuerza lahoral de casi 21,000 a menos

de 17,000. El persanal aceptd reducciones
salariales de 6% como minimo, y en su mayoria
de 10%, durante mas de un afio, y esas reduc-
ciones ascendieron a 40% o mas en el caso

de ejecutivos clave.

Fue muy dificil explicar a la gente de Molex de
todo el mundo que era necesario reducir perso-
nal y salarios, recortar prestaciones y eliminar
bonificaciones, y mantener al mismo tiempe una
actitud dedicada y positiva. Algunos empleados
no podian entender por qué adogtabamos medi-
das tan radicales cuando Molex seguia siendo
rentable. Recalcamos que necesitdbamos utili-
dades para inversiones futuras y para garantizar
la supervivencia de la empresa a largo plazo.
Una gran mayoria acepté esta realidad, y por
e50 nos sentimos en deuda con ellos.

Ya para el 1° de julio tuvimos mucho gusto
en poder restablecer todos los selarios y
prestaciones.

Estrategia para la desaceleracion

Pensahamos que Molex emergeria fortalecida de
esta bajada si manteniamos las estrategias que
habian guiado a fa empresa durante las grandes
recesiones del pasado.

Ajustamos nuestros costos a huestros ingresos,
reduciendo cuidadosamente nuestra fuerza
laboral en un plazo de 18 meses. Transferimos

el trabajo con uso intensivo de mano de obra

a locales con costos de produccion mas bajos

y cerramos y consolidamos algunas de las
tfabricas mas pequefias. En general, redujimos
fos gastos de ventas, generales y administrativos
en $137 mitlones.

Gracias a estos ahorros logramos aplicar el

6.5% de las ventas a actividades de investigacion
y desarrallo, lo cual nos permitié lanzar al
mercado 403 familias de productos en el 2002.

Al mismo tiempo, avanzamos vigorosamente para
identificar toda oportunidad de negocios a corte
plazo y de cerrar las ventas. En consecuencia,
pensamas gue nuestros resultados son superie-
res a los de la industria de conectores.

Resultados por region

Las Américas La region registré ingresos 35%
mas bajos que los del ejercicio anterior, y las
utilidades bajaron 79%. La divisién de fibra

Optica sufrio la espectacular bajada de los
pedidos de telecomunicaciones, cerrando ef
ejercicio con una disminucion de 9% de las
ventas. Otros factores gue deprimieron los
ingresos fueron ia disminucion de gastos en
computadoras y equipos basicos y una reduc-
cion de la actividad industrial.

Como aspectos positivos, cabe mencionar que

la region adquirid nuevos clientes en el sector
automotriz estadounidense e introdujo 110 pro-
guctos nuevos. Tamhién mejoramos la calidad, j2
capacidad de poner productos en el mercado en
fas fechas oportunas y los procesos industriales.

La Regidn Norte del Lejano Qriente Las ventas
bajaron 29% en délares estadounidenses y 23%
en la moneda local. Las utilidades bajaron 56% en
dblares estadounidenses y 53% en la moneda local.

Violex Japon lucha la mayor parte del ejercicio
debido a la deficiente economia lacal, pere
terminé el 2002 demostrando renovada fortaleza
en el sector de productos de consumo.

La region se puso a la cabsza de la empresa
con 137 lanzamientos de productos nuevos

e incrementd su posicion en los mercados del
automévil e industrial.

Nuestras operaciones coreanas arrojaron buenos
resultados durante la mayor parte del ejercicio,
especialmente en aplicaciones informaticas y
dirigidas al consumider. Para mantenernos al
ritmo de la pujante economia nacional, inaugu-
ramos una segunda planta de conectores alli.

La Region Sur dei Lejano Oriente Esta regidn
logro utilidades netas previas a impuestos mas
altas, un logro magnifico en un afe dificil. Las uti-
lidades subieren 6% en ddlares estadounidenses
v 7% en la moneda local. Las ventas bajaron 7%
en déiares estadounidenses y 5% en la moneda
local. La regién Sur del Lejano Oriente se benefi-
cid de fos fabricantes de equipos originales y

los contratistas que transfieren més produccion a
esta region. Nuestras cuatro plantas en China nos
dieron la capacidad de satisfacer esta demanda.

Si bien se registré un debilitamiento de opera-
ciones en el sector telecomunicaciones, los
productes informaticos y de censumo iniciaron
upa modesta recuperacion. Las ventas de sis-
temas contribuyeran fuertemente tanto a las
ventas como a las utifidades.

Desplazamos nuestras actividades manufactu-
reras de Taiwén a Shanghai, pero Taiwan sigue
siendo un importante centro de disefic. Seguimos
creando recursos de ingenieria en Taiwany
Singapur, ai mismo tiempo que desarroliamos
nuevas capacidades en China.

Europa Las vemtas bajaron 28% en délares
estadounidenses y 25% en la moneda local.
Las utilidades hajaron $3% en dofares estado-
unidenses y 95% en la moneda local.

Si bien las oper de teléf moviles
tuvieron buena actuacibn, muchos clientes
derivaron {a produccion &l Lejano Oriente,

lo cual ayudd a esa region en detrimento de
Europa. Se estima qus este traspaso desde
Europa hasta las zonas de produccidn de costo
mas bajo ascendié a $500 millones en cancepto
de uso total de conectores.

En respuesta, instituimos estrictos controles de
costos, que incluyeron el concluir el cierre de

nuestra fabrica francesa y el aumento de la
produccion en Europa oriental, donde inaugu-
ramos una planta méas grande en Polonia.

Como aspecto positivo, la regidn registré un
aumento de fos ingresos def secior automotriz y
comenzd a incrementar las ventas industriales.
También se incrementd la actividad de ventas
de sistemas.

Con miras al futuro

Estamos convencidos de que Molex tiens {a gente,
fos productes, capacidades, instalaciones y deter-
minacién como para safir de este bajon renovada,
robusta, y aventajando a fa competencia.

Tenemos una clara vision de nuestro futuro y
también la voluntad y los recursos de convertirlo
en realidad. Sabemos que a cada una de nuestras
industrias clave se le presentan oportunidades
considerables y estamos en buena posicion

para aprovecharlas.

Nuestra situacion financiera es excelente,
con aproximadamente $313,3 millones en
efectivo solo $14,2 de deuda a largo piazo.
Las cuentas a cebrar y las existencias estan
bien, y nuestras plantas y equipos en perfecto
funcionamiento.

Pero lo mejor de todo es que tenemos amplias
posibilidades de crecimiente. Aunque somos
la segunda empresa més grande de [a industria
de conectores, tenemos solamente una partici-
pacién relativamente pequefia en el mercado
mundial de $25,6 mil millones.

Para el 2003, pensamos que Molex podra lograr
un crecimiento de ventas del orden del 12% al
15%, recuperando nuestra meta de uiilidad neta
del 10% en el cuarto trimestre y una utilidad neta
del 7% al 8% para todo el ejercicio. Esto depende
obviamente de ciertos factores que escapana
nuestre control, pero es nuestra postura al firmar
esta carta.

T S

Fred A. Krehbiel
Copresidente del Consejo de Administracién

Qffobama by

John H. Krehbiel, Jr.
Copresidente del Consejo de Administracion

hload iy

J. Joseph King
Vicepresidente det Consejo de Administracién
y Director Ejecutivo

A

Martin P. Slark
Presidente y Director de Operacicnes
de Administracion
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With demand increasing, we're ready with new products

and leading technologies — for connectivity, speed, mobility, miniaturization
and control. We have what our customers want now.
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glviolex Products
d Automotive Applications
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Our customers want the.comforts of home and the - Safetylsystemsyasiwellfas} inteis
min capabilities af the office. On the road. Jfacesyory multimedial

with them. : A

@ ' We are leveraging eur epericnse n compuiers ane
Whether cruising the highway or working off site, + telecommunicaions wih aewy infvehis
people need computers that function remotely, plionesElllcles suchias)
that work anywhere and vehicles that act as entertaipg module]linidcellivilay
ment and information centers. Molex is leading the wayllllisystemsfand| andlgame] ln
with connectors that make all of this possible. - lightwetghffagtiexdcictiitivfitsieasilyiinfa
. or headines, cimbersome
driver of opportunity is automotive elec- wire buneles.
almatket expected to grow nearly 70% by 20108
Our are in every part of a vehicle, bumper We heve aceelerelsd eur inkthel
telbumperSihey include connectors for engine, injtie] senvelthel autemalers!
and transmission modules, fuel injectors} thei wonldvides
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Moiex pata-application Progucts

Our customers want to move more information faster
than ever. And share it with more people.

Today, speed propels virtuaily every advance in the
connector industry. Nowhere is the need for speed
greater than in computers. Even the smallest notebook
must be able to transfer streaming video and audio,
still photos, graphics and other data-intense files—
quickly, easily and accurately. Molex engineers around
the world are developing interconnection products to
keep pace with the higher and higher speeds required
by these broadband applications.

MOLEX INCORPORATED

Our products facilitate rapid movement of data, end
to end, from central processor unit sockets and memory
sockets to high-speed, high-volume data storage
interconnects, both copper and fiber.

We offer a complete range of copper and optical input/
output connectors that support the new InfiniBand*
specifications, aliowing multiple servers to share
information faster than ever. In addition, our IEEE 13954
standard interconnects and cables instantaneously
link computers with consumer digital and audio
devices. We also are applying the time-saving benefits
of smart card technology to provide extra storage

on the spot, as well as control access to data and secure
Internet transactions.

*InfiniBand is a trademark of the infiniBand™ Trade Association
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Molex Communication Products
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Our customers want everything as small and light-
weight as possible. With more power and functions
rolled in.

We have been fulfilling that order for more than 30 years
with microminiature connectors developed by Molex
Japan. We helped revolutionize dozens of industries,
starting with consumer electronics and spreading to
computers, computer peripherals, telecommunications
and industrial automation.

Molex has become expert in designs and materials that
package more electronic contacts and multiple functions

in less space. We created the smallest, thinnest, light-
est connectors in the world — the 0.30mm ({.012") and
0.50mm (.020") pitch fiat flex circuitry/flat printed
circuitry connectors —for applications such as mobile
phones. We also developed a proprietary ultra-high-
density precision stamping process that compresses
more circuitry into extremely confined areas.

Today, we are continuing to address miniaturization
trends presented by the proliferation of digital consumer
electronics and pioneering with products for the next
generation of multi-tasking computers, mobile phones
and digital hand-held devices.

2002 ANNUAL REPORT
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Weles Industrial Mrodueis
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Our customers want to manage day-to-day operations
more efficiently. In the home, office and factory.

Molex connectors facilitate that control, whether it
involves using computers to work more efficiently,
PDAs to stay on schedule or master consoles to regu-
late environmental, security and fire safety systems.

For manufacturers, control can mean integrating muitiple
operations into a single process or honing the precision
of a single production tool. Mclex's industrial electron-
ics run the gamut of applications from small motors

and valves to agile robots and factory network cabling.

MOLEX INCORPORATED

Whether in equipment for building automobiles, mak-
ing microchips or distributing power, Molex products
perform under the most demanding conditions. We
offer waterproof connectors, ruggedized enclosure
connectors, terminal blocks and power terminals. More
than ever, they incorporate the innovations in minia-
turization and new industry standard interfaces we are
known for in so many other market segments.

Right now, we are focused on broadening our industrial
customer base. The variety of applications, extended
product life cycles and stable growth make this market
an attractive opportunity with long-term potential.
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poara ot uirectors

John H. Krehbiel, Jr; Donald G. Lubin; Martin P Slark; Fred L. Krehbiel; J. Joseph King; Michae! J. Birck; Masahisa Naitoh:
Dr. Robert J. Potter; Edgar D. Jannotta; Douglas K. Carnahan; Fred A. Krehbie!
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Leadersnip feam

Werner W. Fichtner; John H. Krehbiel, Jr; Martin P. Siark; Robert B. Mahoney; J. Joseph King; Kathi M. Regas; Fred A. Krehbiel;
James E. Fleischhacker; Ronald L. Schubel; Werner Engler {Goro Tokuyama, nat pictured)
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poara ot Uirectors

Fred A. Krehbiel
Co-Chairman of the Board,
Molex Incorporated

John H. Krehbiel, Jr.
Co-Chairman of the Board,
Molex Incorporated

Michael J. Birck
Chairman of the Board and
Chief Executive Officer,
Tellabs, Inc.

Douglas K. Carnahan

Senior Vice President

and General Manager

for the Measurement Systems
Organization, Hewlett-Packard
Company, Retired

Edgar D. Jannotta
Partner,
William Blair & Company

Executive Committee

The members of Molex’s Executive Committee bring an average of 20 years of global management

J. Joseph King

Vice Chairman and
Chief Executive Officer,
Molex Incorporated

Fred L. Krehbiel
President, Automotive Division,
Americas, Molex Incorporated

Dorald G. Lubin
Partner,
Sannenschein Nath & Rosenthal

experience with the company to their leadership roles and responsibilities.

Lye Hir Ang

Group General Manager,
Malaysia and Singapore,
Far East South, 4 years

Graham C. Brock
Vice President, Sales,
Europe, 26 years

David K. Christein
Vice President,
Americas, 20 years

J.T. Chung
General Manager and President,
Korea, 21 years

William W. Cox, Jr.
Vice President, Sales,
Americas, 20 years

Daniel A. Dixon
Director, Technical Services,
Molex Incorporated, 16 years

Werner Engler
President,
Far East South, 6 years

Werner W. Fichtner
Corporate Vice President
and President, Europe, 20 years

James E. Fleischhacker
Executive Vice President,
Molex Incorparated, 19 years

MOLEX INCORPORATED

Louis A. Hecht

Corporate Secretary

and General Counsel,

Molex Incorporated, 28 years

Katsumi Hirokawa
Vice President and

Executive Director, Sales Operations,

Japan, 7 years

Yasuhiro ichijo

Executive Director,

Total Engineering and Marketing,
Japan, 25 years

Branimir Kesic
Vice President, Marketing,
Molex Incorporated, 25 years

J. Joseph King

Vice Chairman and

Chief Executive Officer,
Molex Incorporated, 27 years

Fred A. Krehbiel
Co-Chairman of the Board,
Molex Incorporated, 37 years

John H. Krehbiel, Jr.
Co-Chairman of the Board,
Molex Incorporated, 43 years

Joseph H. Lawniczak
Director, Manufacturing,
Molex Incorporated, 22 years

Thomas S. Lee

Vice President,

New Ventures and Acquisitions,
Molex Incorporated, 23 years

G. Neii Lefert

Vice President,

Investor Relations,

Maolex Incorporated, 26 years

Robert B. Mahoney

Corporate Vice President,

Treasurer and Chief Financial Officer,
Molex Incorporated, 7 years

Gary J. Matuia

Vice President,

Information Systems,

Molex Incorporated, 18 years

Liam G. McCarthy
Vice President, Operatians,
Europe, 26 years

Atsuhiko Nariki
Executive Director,
Business Operations,
Japan, 7 years

Kathi M. Regas

Corporate Vice President,
Human Resources,

Molex Incorporated, 17 years

David B. Root

President,

Connector Products Division,
Americas, 20 years

Masahisa Naitoh
Vice Chairman,
[tachu Corporation

Dr. Robert J. Potter
President and

Chief Executive Cfficer,
R.J. Potter Company

Martin P. Slark
President and Chief
Operating Officer,
Molex Incorporated

Thomas E. Schneider
Vice President,

Tooling Group,
Americas, 33 years

Ronalid L. Schubel
Executive Vice President
and President, Americas,
21 years

Martin P. Siark
President and Chief
Operating Officer,
Molex Incorporated,
26 years

Frank Tan

Managing Director,
Greater China Region,
Far East South, 24 years

Goro Tokuyama

Corporate Vice President and
President, Far East North;

and President, Molex-Japan Co., Ltd.,
17 years

Hans A. van Delft
Division Manager,
Biberach, Europe, 15 years

Jay R. Williamson
Director, Quality,
Molex Incorporated, S years
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len-Year rinancial nignignis summary

(in thousands, except per share data)

Operations 2002 2001 2000 1899 1998 1997 1986 1995 1994 1993%
Net revenue $ 1,711,497 §2,365,543 $2.217,096 $ 1,711,643 $1,622,975 $1,539,712 $ 1,382,673 $1,197,747 § 964,108 $ 859283
Gross profit 542,035 858,489 854,889 673,338 670,709 640,895 562,731 512,498 410,128 352,603

Income before income
taxes and minority

interest 93,221 291,416 323,694 230,214 274,823 262,369 228,953 214,492 159,477 133,478
Income taxes 16,684 87,424 100,810 52,363 92,490 35,581 83,300 90,273 63,186 58,371
Net income 76,479 203,919 222,454 178,029 182,243 166,716 145,586 124,035 94,852 71,055

Earnings per
common share:"

Basic 0.39 1.04 1.13 0.92 0.93 0.85 0.74 0.63 0.48 0.37

Diluted 0.39 1.03 112 0.91 0.92 0.84 0.74 0.63 0.48 0.37
Net income as a percent

of net revenue 4.5% 8.6% 10.0% 10.4% 11.2% 10.8% 10.5% 10.4% 9.8% 8.3%

Financial Position

Current assets $ 915343 3 891,865 $1,023,009 § 881,338 § 867,791 $ 873814 § 734589 § 773036 § 635104 § 497560
Current liabilities 353,593 374,106 475,449 342,441 336,275 342,026 275.182 278,046 205,3%4 165,368
Working capital 555,750 517,759 547,560 538,897 531,516 531,588 459,407 494,990 429,710 332,192
Current ratig 23 24 22 2.6 2.6 26 27 28 31 30
Property, plant and

equipment, net 1,067,580 1,092,567 980,775 809,602 676,161 665,468 613,125 567,303 440,995 385,828
Total assets 2,753,920 2,213,627 2247106 1,802,012 1839634 1636931 1460999 1,441,020 1,138517 961,775
Long-term debt 14,223 19,351 21,593 20,148 5,566 7,350 7,450 8,122 7,350 7,510
Capital leases 3,626 6,114 — — — — — — — —

Shareholders’ equity 1,827,652 1,765,640 1,705804 1500537 1,261,570 1,235912 1,131.2717 1,107,268 881,614 751,654
Return on beginning

shareholders’ equity 4.3% 12.0% 14.8% 14.1% 14.7% 14.7% 13.1% 14.1% 12.6% 10.8%
Dividends per
common share!" 0.10 0.10 0.09 0.05 0.05 0.04 0.03 0.02 0.02 0.02

Weighted average
common shares
outstanding:™
Basic 194,327 195,471 196,060 194,340 195,750 196,389 196,768 195,343 193,313 192,264
Diluted 195,986 197,633 198,208 195,631 197,971 198,349 198,819 197.414 194,826 193,459

"Restated for the following stock dividends: 25%—January 2000; 25%-November 1997; 25%—February 1997; 25%—August 1995; 25%—November 1994
#1993 results inciude a charge of $3,605, net of tax, for the cumutative effect of the change in accounting for postretirement benefits other than pensions.

26 MOLEX INCORPORATED




Wialldgelmell o DlscUsotUtt Ul Findricial CONUitgn anu nesuils O JperaliOns

Financial Highlights

Fiscal 2002 proved to be the most challenging year Molex has
faced during its 64-year history. Revenue for the year of $1.71
billion was down 27.6 percent from the prior fiscal year. Net
income for the year of $76.5 million, which included a second-
quarter charge of $25.3 million (net of tax benefit of $8.9 million),
declined 62.5 percent from last year. Management’s early action
in responding to the recession allowed Molex to maintain prof-
itability for the year. Qur strategy included sharply scaling costs
to be in line with lower revenue, while maintaining our invest-
ment in new preduct development to better position the Company
for a recovery.

Investor Returns

Molex is committed to providing its shareholders with a high
return on their investment. The Company's total shareholder return
{including reinvestment of dividends) over the last five years has
averaged an annual compounded return of 8.5 percent on Molex
Common Stock and 4.5 percent on Molex Class A Common Stock.

A $100 investment in Molex Common Stock at June 30, 1997,
together with the reinvestment of dividends, would be worth $150
at June 30, 2002, and a similar investment in Molex Class A
Common Stock would be worth $125 at June 30, 2002,

In January 2000, the Molex Board of Directors distributed a 25
percent stock dividend. All shares outstanding and earnings and
dividends per share have been retroactively restated for the
stock dividend.

Molex Common Stock / High-Low-Close by Quarter

Five-Year Cumuiative Total Return
(Fiscal years ended June 30)

225
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Moalex Class A Common Stock
S&P 500

Peer Group Index

Financial Pesition and Liguidity

Molex continues to maintain a strong financial position, funding
capital projects and working capital needs principatly out of oper-
ating cash flows and cash reserves, while maintaining a relatively
low level of debt. Cash and marketable securities at June 30, 2002
totaled $313.3 million, an increase of $105.5 million over the prior
year, and represented 13.9 percent of total consolidated assets.

The Company’s long-term financing strategy is to rely on internal
sources of funds for investing in plant, equipment and acquisitions.

70 Management is confident that the Company's liquidity and financial
flexibility are adequate to support current and future growth.
60 T Molex has historically used external borrowings only when a clear
financial advantage exists. The Company has available lines of
50 - credit totaling $107.0 millien, of which $104.3 million remain
unused at June 30, 2002.
40 .
T~ Netcash provided from operations was $395.6 million during
30 - fiscal 2002. The lower level of net income provided in fiscal 2002
i in comparison with the prior year was offset in large part by a
20 $99.1 million increase from last year in cash flows from working
capital. Accounts receivable declined from the prior year due to
1998 1999 2000 2001 2002 lower revenue, as did inventories, which were also impacted by
a managed effort to reduce stock levels.
Contractual Obligations and Commercial Commitments
Contractual Obligations Due By Year 2003 2004 2005 2006 2007 and after
Long-term debt $ 1,405 $ 1,450 $ 1,501 $ 3,555 $ 7.717
Capital lease obligations 7,803 3,737 1,151 490 745
Operating leases 13,641 6,034 2,748 1,315 6,020
Total contractual cash obligations $ 22849 § M2 $ 5,400 $ 5.360 $ 14482

Commercial commitments consist of $2.7 million drawn on the Company’s existing lines of credit. Commitments expire as follows:
$1.7 million in 2003 and $1.0 million after 2006.
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Net cash used for investing activities was $223.6 million in fiscal
2002, primarily due to capital expenditures and an increase in
our level of investment in marketable securities. Molex's capita!
expenditures for fiscal 2002 of $172.5 million were scaled back
from the prior year due to the severity of the economic stowdown,
which created excess capacity in some locations. During fiscal
2002, Molex added new facilities in China, Korea, Poland and India
while closing certain facilities in Mexico, France and the United
States. In fiscal 2002, Molex facility floor space worldwide
increased 9.5 percent to 6.9 million square feet.

Net cash used for financing activities was $106.1 million in fiscal
2002, primarily for the purchase of Treasury Stock. The Company
purchased 2,902,000 shares of Class A Common Stock during
fiscal 2002, and an aggregate total of 1,230,000 shares of Common
and Class A Common Stock during fiscal 2001. The Company's
Board of Directors has authorized the purchase of up to $100 million
of Class A Common Stock during fiscal 2003.

Percentage of et Revenus
Fiscal year ended June 30,

2072 2001 2000
Net revenue 100.0% 100.0% 100.0%
Cost of sales 8.3 63.7 61.4
Gross profit 31.7 36.3 386
S, G & A expenses 258 245 24.3
Income from operations . 58 11.8 14.3
Total other income (0.4) 05 0.3
Income befare incame taxes 35 12.3 148
Income taxes 1.0 37 4.6
Net income 9.5% 8.6% 10.0%
U.S. Dollar Percentage Change 2002-2001 2001-2000
Net revenue (27.6)% 6.7%
Cost of sales (22.4) 10.6
Gross profit (35.9) 0.4
S, G & A expenses (23.7) 74
Income from operations (64.2) (11.5)
Total other income {158.4) 53.4
Income before income taxes (68.0) {10.0)
income taxes (80.9) 13.3
Net income {62.5)% (8.3)%

Fiscal 2002 Compared with Fiscal 2007

Net revenue for fiscal 2002 was $1.71 billion, a 27.6 percent decline
from $2.37 billion reported in the prior year. Excluding the impact
of exchange rates, the decline was 26.0 percent. All regions
were impacted by this worldwide decline in business levels and
all were required to take drastic measures to reduce costs and
improve efficiency levels to be in line with the lower revenue. In
fiscal 2002, international operations generated net revenue of
$1.04 billion or 61.0 percent of total Molex net revenue.

MOLEX INCORPORATED

In the Americas region, net revenue was down 35 percent from
the prior year. The markets most severely impacted by the down-
turn were the telecommunications infrastructure and fiber optics
markets. Automotive was flat to slightly down, as inventories in
the channels and dealerships stayed lean and consumer spending
on automobiles remained level despite the economy. Industrial
division product revenue was impacted by the lower level of
capital investment during fiscal 2002, while networking applications
and other data market related high end products such as storage
systems, mainframes and servers were all down due to cutbacks
in spending by original equipment manufacturers (OEMs). in
addition, while the level of customer design activity continued,
the conversion of design into production remained very slow as
customers struggle with increasing their end-market new product
sales. Overall, the region did experience sequential improvement
in revenue during the latter two guarters of fiscal 2002 due

to increased demand in several markets, but visibility remains
very limited.

Net revenue in the Far East North region during fiscal 2002 declined
29 percent in U.S. dollars and 23 percent in local currencies
compared with the prior year. Molex Japan, the principal operating
company in this region, was impacted by the Japanese economy,
which was hit especially hard as its local markets continued to
shrink overall. Exports were depressed by the weaker economies
in Europe and the Americas, which historically have been strong
areas for Japan microminiature and data products. Also, Japanese
customers began to transfer more programs to the Far East South
region. This set of events required the successful implementation
of a number of programs focused on reducing costs and inven-
tories. In addition, consumer programs were slower to develop
than anticipated early in the year and, when finally implemented,
had reduced connector content and were priced lower to be
successful in the market. Data and telecom related products
were also adversely impacted in both Japan and across the
export markets into which Japan has traditionally sold. The
Korean economy faired better for our operations, with revenue
in the second half of the fiscal year exceeding those in the
comparable prior year period. Investment in new product
development remains a priority for the entire region, especially in
newly emerging markets, to position Molex well for an
economic recovery.

In the Far East South, net revenue decreased seven percent in
U.S. dollars during fiscal 2002 and five percent in local currencies.
New programs such as sockets for next generaticn microproces-
sors, cell phones and the transfer of Japanese consumer
programs bolstered the region’s growth in the face of slackened
demand for its traditional desktop and notebook products. Wins
in peripheral products such as storage disk drive devices and the
growing concentration of contract manufacturers in the region
both helped support revenue levels in the face of overall demand
reductions. Also of benefit was the transfer of many customer
programs from Europe and the Americas to this region. As
demand fell across the world for electronics products, lower
cost capacity in this region was used more extensively than
capacity in higher cost areas in the Americas and Europe.




Net revenue in the European region during fiscal 2002 declined

28 percent in U.S. dollars and 29 percent in local currencies from
the prior year. The disproportionate weighting in this region towards
telecom made it more vulnerable to the downturn than in other
regions. Sales of cell phones and telecom infrastructure were hurt
by the slowdown in customer capital spending. The Company's
careful credit evaluation of customers in financial difficulty also
resufted in reduced revenue from telecom customers. General
market and distribution sales were more stable during the year but
could not compensate for the declining sales to OEMs throughout
the region. Many of the Company’'s key OEM customers encoun-
tered significant difficulties during the year, further delaying the
chance to turn an awarded contract into revenue-generating
products. In addition, the closure of the France membrane switch
business further hurt the region’s revenue, as did price erosion,
which was higher in this region than in the Company overall.

During the second quarter of fiscal 2002, the Company recorded
a pretax charge of $34.2 million {$25.3 million, net of tax benefit of
$8.9 million) comprising $18.7 million to reflect costs associated
with a further reduction in the global workforce of approximately
800 people, $10.0 million to reflect the lower current value of
investments in other companies and $5.5 million of asset write-
down costs related to certain operations being closed.

The consolidated gross profit declined to 31.7 percent of net
revenue in fiscal 2002 from 36.3 percent during fiscal 2001, princi-
pally due to higher depreciatiocn expenses. Depreciation expenses
as a percent of net revenue was 10.9 percent compared with 7.5
percent last year. Inventory reductions made throughout the
year to align production levels with revenue levels contributed to
the decline in gross profit margin. Price erosion was more severe
than in previous years; but was partially offset by the material
cost reductions on most products due to more favorable pricing
for raw materials and purchased components. In addition, many
plants implemented four-day work weeks, extended vacations
or other measures to reduce variable costs as much as possible
to counteract lower revenue.

Fiscal 2002 gross profit was also impacted by $7.1 million of
the aforementioned second quarter charge due to costs from
the manufacturing related employment reductions. Fiscal 2001
gross profit included a $16.4 million pretax charge related to
additional slow-moving and excess inventory write-offs and
employment reductions.

Selling, general and administrative expenses of $441.9 million
declined 23.7 percent or $137.0 million from the prior year, but as
a percentage of net revenue increased from 24.5 percent in fiscal
2001 to 25.8 percent during fiscal 2002 due to lower revenue

in fiscal 2002. Cost reductions in place during fiscal 2002 included
across the board salary reductions from six percent to greater than
40 percent for the year, no bonus provision and sharp reductions
in discretionary spending. Fiscal 2002 also included $15.7 million
as part of the second quarter pretax charge related to employment
reductions in selling and administrative areas, while fiscal 2001
included a $27.1 million pretax charge related to employment
reductions and asset write-offs.

Research and development expenditures were $111.8 miltion

or 6.5 percent of net revenue during fiscal 2002, compared with
$134.6 million or 5.7 percent of net revenue in the prior year.
These expenditures contributed to the release of 403 new product
families and the granting of 464 new patents during the year. In
fiscal 2002, 27.5 percent of net revenue was derived from the
sale of products released by the Company within the last three
years. Molex continued its long-term commitment to reinvesting
its profits in new product design and tooling to maintain and
enhance the Company’s competitive position.

Net interest income declined 12.8 percent during fiscal 2002
due to overall lower interest rates on invested cash balances, as
well as higher interest expense due to capital lease payments.

The effective income tax rate was 17.9 percent for fiscal 2002
compared with 30.0 percent in fiscal 2001. The rate for the current
year was affected by a $5.0 million one-time tax benefit related
to certain operations being closed as a result of the second
guarter charge. This tax benefit and the tax impact of the second
quarter charge reduced the effective tax rate by six percentage
points. The remaining reduction in the effective tax rate from the
prior year reflected a change in the mix of the Company's pretax
earnings from higher rate jurisdictions in which the Company
operates to lower rate jurisdictions, principelly in the Far East
South, as well as the ongoing global effort to reduce its income
tax burden through a disciplined repatriation strategy and better
planning.

Net income declined 62.5 percent to $76.5 million during fiscal
2002. Excluding the effect of foreign exchange rates, which
decreased net income by $3.1 million, net income was down 61.0
percent. Fiscal 2002 net income includes a charge of $25.3 million
(net of tax benefit of $8.9 million) to reflect costs associated
with employment reductions, the lower current value of invest-
ments in other companies and asset write-downs related to
certain operations being closed. Fiscal 2001 net income includes
a charge of $30.3 million tnet of tax benefit of $13.2 million)
related to slow and excess inventory write-offs, employment
reductions and asset write-offs. Earnings per share was $0.39
during fiscal 2002 compared with $1.03 during fiscal 2001.
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Comprehensive income includes all non-shareholder changes in
equity and consists of net income, foreign currency translation
adjustments and unrealized gains and losses on available-for-sale
securities. The change in comprehensive income for the year
was due mainly to net income and foreign currency translation
adjustments. During fiscal 2002, the U.S. dollar was weaker
versus the Japanese yen and the Euro when compared with the
prior year, resulting in an increase in comprehensive income.

Fiscal 200t Compared with Fiscal 2000

Net revenue rose 6.7 percent to $2.37 billion during fiscal 2001,
compared with $2.22 billion during fiscal 2000. Excluding the effect
of exchange rates due to the generally stronger U.S. dollar, net
revenue increased 10.7 percent. The strongest growth occurred
in the first half of the fiscal year, with a sequential decline in the
rate of growth in the ensuing quarters. In fiscal 2001, international
operations generated net revenue of $1.38 billion, or 58.4 percent
of total Molex net revenue.

Net revenue in the Americas region rose 15.4 percent in both
U.S. dollars and local currencies in fiscal 2001. Growth in the fiber
optics and datacommunications markets was based on high
demand levels from manufacturers of telecom, network and
computer equipment during the first half of the year. Revenue
in the second half remained in line with prior year levels.

In the Far East North, net revenue decreased 6.4 percent in U.S.
dollars and remained steady with the prior year in local currencies
during fiscal 2001. A strong first half in the consumer markets
was tempered by a weaker second half in which a general slow-
down of the overall export market for Japan, as well as the
continued sluggishness in the Japanese economy, weakened
domestic capital and personal consumption. Investment in new
products continued in order to be well positioned for an
economic recovery.

In the Far East South, net revenue grew 5.5 percent in U.S. dollars
during fiscal 2001 and 7.6 percent in local currencies. The first half
of fiscal 2001 was driven by strong sales in the personal computer,
computer peripheral and mobile product markets. Inventory re-
ductions by contract manufacturers and OEMs whom the Company
supplies resulted in lower than expected growth during the second
half of the year. A slowdown in markets such as personal comput-
ers, coupled with price erosion that offset any volume gains,
also impacted results in the second half.

Europe’s net revenue increased 27.4 percent in local currencies
over the prior year, however, only 13.5 percent in U.S. dollars.
The region benefited from strength in the telecommunications
and fiber optic markets.

The consolidated gross profit declined to 36.3 percent of net
revenue in fiscal 2001 from 38.6 percent during fiscal 2000. The
first half of the year remained steady, but the second half was
impacted by reduced absorption of fixed costs into inventory,
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a significant reduction in demand and inventory reductions.
Included in the fiscal 2001 gross profitis a $16.4 million pretax
charge related to siow-moving and excess inventory write-cffs
and employment reductions.

Selling, general and administrative expenses as a percentage

of net revenue increased slightly from 24.3 percent in fiscal 2000
to 24.5 percent during fiscal 2001. Fiscal 2001 included a $27.1
million pretax charge related to employment reductions and
asset write-offs.

Research and development expenditures increased to $134.6

million, a 4.5 percent increase from the $128.8 million expended in
fiscal 2000. These expenditures contributed to the release of 445
new product families and the granting of 562 new patents during
fiscal 2001. During fiscal 2001, 32.4 percent of net revenue was
derived from the sale of products released by the Company within
the last three years. Molex continued its long-term commitment
to reinvesting its profits in new product design and tooling in order
to maintain and enhance the Company's competitive position.

Net interest income declined 7.6 percent during fiscal 2001 due
to a lower level of cash and marketable securities than in fiscal
2000, as well as lower interest rates.

The effective income tax rate decreased from 31.1 percent in fiscal
2000 to 30.0 percent during fiscal 2001, a result of the Company's
continued repatriation strategy, the reduction of pretax earnings
in higher rate jurisdictions in which the Company operates and
the ongoing global effort to reduce its income tax burden through
better planning.

Net income decreased 8.3 percent to $203.9 million during fiscal
2001, Excluding the effect of foreign exchange rates, which de-
creased net income by $8.1 million, net income was down 4.7
percent. Included in net income is a charge of $30.3 million {net
of tax benefit of $13.2 million) related to slow and excess inventory
write-offs, employment reductions and asset write-offs. Earnings
per share was $1.03 during fiscal 2001 compared with $1.12
during fiscal 2000.

Future Accounting Changes

The Financial Accounting Standards Board has issued Statement
of Financial Accounting Standards (SFAS) No. 143, “Accounting for
Asset Retirement Obligations,” and SFAS No. 144, “Accounting
for the Impairment or Disposal of Long-Lived Assets.” These
statements address the recognition and remeasurement of
obligations associated with the retirement of tangible long-lived
assets and the accounting and reporting for the impairment or
disposal of long-lived assets, including discontinued operations,
respectively. SFAS No. 144 establishes a single accounting model
for long-lived assets to be disposed of by sale. Both statements
will be effective for the Company's fiscal year beginning July 1,
2002. The Company has evaluated SFAS No. 143 and SFAS No.
144 and determined that the impact on the consolidated financial
statements is not material.




The Financial Accounting Standards Board recently issued SFAS
No. 146, “Accounting for Costs Associated with Exit or Disposal
Activities.” The standard requires companiges to recognize costs
associated with exit or disposal activities when they are incurred
rather than at the date of a commitment to an exit or disposal plan.
SFAS No. 146 is to be applied prospectively to exit or disposal
activities initiated after December 31, 2002.

Outlook

Molex is emerging from the most difficult and longest recession in
its history and believes that the connector market will progres-
sively return to more normal year-over-year growth levels. Our
strong financial position provided stability during the downturn
and is increasingly mentioned as a major competitive advantage
by our customers. We will continue to focus on serving our
customers, increasing our profits and gaining market share
primarily through reinvestment. We expect revenue to increase
12 percent to 15 percent during fiscal 2003 and profits to grow
faster than revenue, due to our profit leverage and cost reductions.

To further expand the Company's global presence, offer innovative
products at an accelerated pace and position itself for growth as
the global economy improves, Molex plans to invest $170 million
to $180 million in capital expenditures and approximately $124
million in research and development for the fiscal year ending
June 30, 2003. The Company continues to emphasize expansion
in still promising markets such as telecommunications, networking,
automotive and systems sales, while working to further strengthen
its significant position as a leader in the computer and consumer
markets. Molex remains committed to providing high quality
products and a full range of services to customers wherever
they may be located in the world.

The Company has made continued investment in new product
development a priority during this slowdown and expects it will
emerge from the recession with an expanded share of industry
sales and profits.

The Company is subject to environmental laws and regulations
in the countries in which it operates. Molex has designed an
environmental program to reduce the generation of potentially
hazardous materials during its manufacturing process and believes
it continues to meet or exceed local government regulations.

Cuantitative and Qualitative Disclosures about Market Risk

The Company is subject to market risk associated with changes
in foreign currency exchange rates, interest rates and certain
commodity prices. The Company mitigates its foreign currency
exchange rate risk principally through the establishment of local
production facilities in the markets it serves and invoicing of
customers in the same currency as the source of the products.
Molex also monitors its foreign currency exposure in each country
and implements strategies to respond to changing economic
and political environments. Examples of these strategies include
the prompt payment of intercompany balances utilizing a global
netting system, the establishing of contra-currency accounts in
several international subsidiaries, development of natural hedges
and occasional use of foreign exchange contracts to protect or
preserve the value of intercompany cash flows. No material
foreign exchange contracts were in use at June 30, 2002.

The Company has implemented a formalized treasury risk manage-
ment policy that describes the procedures and controls over
derivative financial and commodity instruments. Under the policy,
the Company does not use derivative financial or commodity
instruments for speculative purposes, and the use of such instru-
ments is subject to strict approval levels by senior officers. Typically,
the use of derivative instruments is limited to hedging activities
related to specific foreign currency cash flows or to enhance the
liguidity of the Company's portfolio of marketable securities. The
Company’s $99.8 million of marketable securities are principally
debt instruments that generate interest income for the Company
on temporary excess cash balances. These instruments contain
embedded derivative features that enhance the liquidity of the
portfolio by enabling the Company to liquidate the instrument
prior to the stated maturity date. The Company's exposure related
to derivative instrument transactions is, in the aggregate, not
material to Molex's financial position, results of operations or
cash flows.

Interest rate exposure is principally limited to the $39.8 million of
marketable securities owned by the Company and $14.2 million
of long-term debt. The Company does not actively manage the
risk of interest rate fluctuations. However, such risk is mitigated
by the relatively short-term nature of its investments—Iess than
12 months—and the fixed-rate nature of its long-term debt.

Molex does not have material exposure to off-balance sheet
arrangements, including special purpose entities and activities
that include non-exchange traded contracts accounted for at fair
value. Due to the nature of its operations, Molex is not subject
to significant concentration risks relating to customers,
products, or geographic locations.
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Mianagementi's Statement of Responsioliity

The management of the Company is responsible for the information contained in the consolidated financial statements and in the
other parts of this report. The accompanying consolidated financial statements of Molex Incorporated and its subsidiaries have been
prepared in accordance with accounting principles generally accepted in the United States of America. In preparing these statements,
management has made judgments based upon available information. To ensure that this information will be as complete, accurate
and factual as possible, management has communicated to all appropriate employees requirements for accurate record keeping
and accounting.

The Company's internal control is designed to provide reasonable assurance for the safeguarding of assets against loss from
unauthorized use or disposition and the reliability of financial records. Management believes that through the careful selection of
employees, the division of responsibilities and the application of formal policies and procedures, the Company has an effective
and responsive internal control structure that is intended, consistent with reasonable cost, to provide reasonable assurance that
transactions are executed as authorized.

The Company'’s independent auditors, Deloitte & Touche LLP, are responsible for conducting an audit of the Company’s consolidated
financial statements in accordance with auditing standards generally accepted in the United States of America and for expressing
their opinion as to whether these consolidated financial statements present fairly, in all material respects, the financial position,
results of operations and cash flows of Molex [ncorporated and its subsidiaries in conformity with accounting principles generally
accepted in the United States of America.

T (Y N U O

Fred A. Krehbiel Johm H. Krehbiel, Jr. J. Joseph King Robert B. Mahoney
Co-Chairman of the Board Co-Chairman of the Board Vice Chairman and Corporate Vice President,
Chief Executive Officer Treasurer and Chief Financial
Officer

Independent Auditors” Report

To the Shareholders and Board of Directors, Molex Incorporated, Lisle, lllinois

We have audited the accompanying consolidated balance sheets of Molex Incorporated and its subsidiaries as of June 30, 2002
and 2001 and the related consolidated statements of income, shareholders’ equity and cash flows for each of the three years in the
period ended June 30, 2002. These financial statements are the responsibility of the Company’'s management. Our responsibility

is to express an opinion on these financial statements based on our audits.

We conducted our audits in accordance with auditing standards generally accepted in the United States of America. Those standards
require that we plan and perform the audit to obtain reasonable assurance about whether the financial statements are free of material
misstatement. An auditincludes examining, on a test basis, evidence supporting the amounts and disclosures in the financial state-
ments. An audit also includes assessing the accounting principles used and significant estimates made by management, as well as
evaluating the overall financial statement presentation. We believe that our audits provide a reasonable basis for our opinion.

In our opinion, such consolidated financial statements present fairly, in all material respects, the financial position of Molex Incorporated
and its subsidiaries as of June 30, 2002 and 2001 and the results of their operations and their cash flows for each of the three years
in the period ended June 30, 2002, in conformity with accounting principles generally accepted in the United States of America.

Deﬁofﬁe 5 7:49&!@\, cep

Deloitte & Touche LLP
Chicago, llinois
July 23, 2002
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{in thousands, except per share data)

Assets June 30, 2002 June 30, 2001
Current assets:

Cash and cash eguivalents $ 213477 § 138438
Marketable securities 99,848 69,394
Accounts receivable:

Trade, less allowance of $18,637 in 2002 and $19,741 in 2001 for returns and doubtful accounts 386,150 415,798
Inventories {Note 2) 167,253 213,637
Deferred income taxes (Note 4) 21,307 39,445
Prepaid expenses 21,308 15,153
Total current assets 915,343 891,865
Property, plant and equipment at cost (Note 2) 2,482,105 2,295,083
Less accumulated depreciation and amortization {1,414,515) (1,202,516)
Net property, plant and equipment 1,067,590 1,092,567
Goodwill, less accumulated amortization of $30,469 (Notes 2 and 9) 160,180 156,697
Non-gurrent deferred income taxes (Note 4) 61,000 26,800
Other assets - 49,807 45,698

$ 2,253,920 $ 2,213,627
Liabilities and Shareholders’ Equity
Current liabilities:
Short-term loans and current portions of long-term debt and capital leases {Notes 7 and 8) $ 10,128 § 11201
Accounts payable 184,630 178,035
Accrued expenses:

Salaries, commissions and bonuses 28,144 48,578

Severance 16,105 25,328

Other 77.693 67,326
Income taxes payable (Note 4) 37,893 38,638
Dividends payable 5,000 5,000
Total current liabilities 359,593 374,106
Other non-current liabilities 6,346 8,398
Accrued postretirement benefits (Note 6) 41,999 37,680
Long-term debt (Note 8} 14,223 19,351
Obligations under capital leases {Note 7} 3,626 6,114
Minority interest in subsidiaries 481 2,358
Commitments and contingencies (Note 7} —_ —_
Shareholders' equity (Notes 3 and 11);

Common Stack, $0.05 par value; 200,000 shares authorized;

109,451 shares issued at 2002 and 109,097 shares issued at 2001 5,413 5,455
Class A Common Stock, $0.05 par value; 200,000 shares authorized;

103,008 shares issued at 2002 and 102,752 shares issued at 2001 5,150 5137
Class B Common Stock, $0.05 par value; 146 shares authorized;

94 shares issued at 2002 and 2001 5 5
Paid-in capital 311,631 289,683
Retained earnings 1,937,488 1,880,450
Treasury stock {Common Stock, 9,893 shares at 2002 and 9,915

shares at 2001; Class A Common Stock, 9,624 shares at 2002

and 6,717 shares at 2001), at cost (362,479) (281,469)
Deferred unearned compensation {Note 11) (27,262) (28,407)
Accumuiated other comprehensive income:

Cumutative translation and other adjustments {42,354) {(105,214)
Total shareholders’ equity 1,827,652 1,765,640

- $2,253,920 $2213,627

The accompanying notes are an integral part of these consolidated financial statements.
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{in thousands, except per share data)

For the year ended June 30, 2002 2001 2000

Net revenue $ 1,711,897 $ 2,365,549 $ 2,217,096
Cost of sales 1,169,462 1,507,060 1,362,207
Gross profit 542,035 858,489 854,889

Selling, general and administrative expenses:

Selling 145,004 180,485 162,373
General and administrative 238,903 398,414 376,530
Total selling, general and administrative expenses 441,907 578,899 538,903
income from operations 100,128 279,590 315,986

Other income (expense}:

Impairment charge on investments in other companies {12,570) (2,763) —
Interest, net 5,986 6,854 7,417
Other (323) 7,735 291
Total other income/{expense) {6,%07) 11,826 7,708
Income before income taxes and minority interest 93,221 291,416 323,694
Income taxes {Note 4) 16,684 87424 100,810
Income before minority interest 76,537 203,992 222,884
Minority interest {58) 73) {430)
Net income $ 76479 $ 203919 $§ 222,454

Earnings per comman share {Based upon weighted average
common shares outstanding) {Notes 2 and 3):

Basic $ 0.39 $ 1.04 $ 113
Diluted $ 0.3 $ 1.03 $ 1.12
Dividends per common share (Note 3) $ 0.10 $ 0.10 $ 0.09

Weighted average common shares outstanding {Notes 2 and 3):
Basic : 194,327 195,471 196,060
Diluted 195,386 187,633 198,208

The accompanying notes are an integra! part of these consolidated financial statements.
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{in thousands)

Accumulated

Deferred Other Totat
Class A Class B Paid-In Retained Treasury Uneamed Comprehensive  Shareholders’
Common Stack  Common Stock ~ Common Stock Capital Earnings Stock  Compensation Income Equity
Balance, July 1, 1999 $ 4306 § 4104 § 5 § 233806 $1.491,337 & (193317) $ (21,896) $ (17.708) $ 1,500,537
Comprehensive income:
Net income 222,454 222,454
Translation adjustments 26,131 26,131
Unrealized investment loss (1,461} (1,487)
Total comprehensive income 247,124
Cash dividends declared {17,629) {17,629)
Stock dividend 1,086 1,026 (2112) —
Stock options
-granted 12,671 {12,571} —
-exercised 22 2 5,431 (584) 4871
-cancelled (1,071) 1,059 {12}
Stock bonus 1 828 829
Treasury stock
-purchases (49,607} (49,607)
-reissuances 1.405 1,315 2,720
Deferred unearned compensation amortization 7720 7,720
Stock option tax benefit and other 3 8,948 300 9,251
Balance, June 30, 2000 5418 5,132 5 253,806 1,696,162 (241,893) (25,788) 6,962 1,705,804
Comprehensive income: )
Net income 203,918 203,919
Translation adjustments (110,583}  {110,583)
Unrealized investment fass (1,593} {1,593}
Total comprehensive income 91,743
Cash dividends declared (19,831 (19,831}
Stock options
-granted 13,787 (13,787) —
-exercised 35 5 10,449 (921) 9,568
-cancelled (1,544) 1,770 226
Stock bonus 2 974 976
Treasury stock
-purchases {39,908) (39,908)
-reissuances 1,907 1,253 3,160
Deferred unearned compensation amortization 9,398 9,398
Stock option tax benefit 4,304 4,304
Balance, June 30, 2001 5,455 5137 5 289,683 1,880,450 (281,489) (28,407)  (105,214) 1,765,640
Comprehensive income:
Net income 76,479 76,479
Translation adjustments 61,512 61,512
Reclass of unrealized investment loss 1,348 1,348
Total comprehensive income 139,339
Cash dividends declared (18.441) (19,441)
Stock options
-granted 10,280 (10,280) —
-exercised 17 13 7.322 (1.332) 6.020
-cancelled (3,059) 2,925 (134)
Stock bonus 1 3,463 (2,610) 854
Treasury stock
-purchases (80,165} {80,165)
-reissuances 1,084 1,294 2,378
Deferred unearned compensation amortization 11,110 11,110
Stock option tax benefit and other 2,858 (807) 2,051
Balance, June 30, 2002 $ 5473 § 5,150 $ 5 $ 311,631 $1,937,488 $ (362,479) $§ (27,262) $ (42,354) $ 1,827,652

The accompanying notes are an integral part of these consotidated financial statements.
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(in thousands)

For the year ended June 30, 2002 2001 2000
Cash and cash equivalents, beginning of year $ 138438 $ 164,288 $ 182,992
Cash and cash equivalents were provided from {(used for):

Operations:

Net income 76,479 203,919 222,454
Add {deduct) non-cash items included in net income:

Depreciation and amortization 223,687 217,954 196,352
Impairment charge on investments in other companies 12,570 2,763 —
Deferred income taxes (18,785) (3,804) (17.942)
Loss on sale of property, plant and equipment 1,854 2,450 325
Fixed asset write-downs included in special charges 5,852 3,043 —
Mingrity interest 58 73 430
Amortization of deferred unearned compensation 71,110 9,398 7,720
Amortization of deferred investment grants (135) (514) (599)
Other debits (credits) to earnings, net 664 (3,571) (1,290)

Current items: .
Accounts receivable 45,841 63,463 (111,734)

Inventaries 52,798 11,358 (43,086}
Prepaid expenses 7,034 (24,663) 1,585
Accounts payable (408) (77.164) 111,389
Accrued expenses (21,059} 30,612 (7,287}
Income taxes payable (1,261) (18,765) 9,580
Net cash provided from operations 395,629 416,552 367,927
investments:

Purchases of property, plant and equipment (172,437) {3786,300) {337,316}
Proceeds from sale of property, plant and equipment 4,731 5,731 15,590
Purchases of businesses, net of cash acquired (4,702) — (38,877)
Proceeds from sale of marketable securities 3,949,363 4,418,250 4,557,854
Purchases of marketable securities (3.973.817) (4,410,689 (4,550,935)
(Increase) decrease in other assets {20,725) (14,002) 15,527

Net cash used for investments (223,627) (377,010) (338.157)
Financing:

Increase (decrease) in short-term loans (853) 187 (2,349)
Decrease in long-term debt (5,447) {1,678) (2,955}
Increase in long-term debt 318 308 4,400
Cash dividends paid (19,462) (19,555) (15,087)
Principal payments on capital leases (8,928) — —
Exercise of stock options 6,020 9,568 4,871

Purchase of treasury stock {80,163) (39,908) (49,607}
Reissuance of treasury stock 2,378 3,160 2,720
Net cash used for financing {106,137) (47,918) (58,007)
Effect of exchange rate changes on cash 9,174 (17,474) 9,533

Net increase {decrease} in cash and cash equivalents 75,033 (25,850) (18,704)
Cash and cash equivalents, end of year $ 213477 $ 138,438 § 164,288

Supplemental disclosure of cash flow information

Cash paid during the year for:

Interest $ 2225 $ 2,837 $ 1,740
Income taxes $ 46,188 $ 87,862 $§ 85561

The accompanying notes are an integral part of these consolidated financial statements.
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NOTES 10 LONnsoildated rinanciai statements

{in thousands, except per share data)

{1) Nature of Operations

Molex Incorporated manufactures electronic components,
including electrical and fiber optic interconnection products and
systems; switches; value-added assemblies; and application
tooling in 55 plants in 19 countries throughout the world.

{2) Summary of Significant Accounting Policies

The following is a summary of the major accounting policies
and practices of Molex Incorporated and subsidiaries that
affect significant elements of the accompanying consolidated
financial statements.

(A) Principles of Consolidation The consolidated financial
statements include the accounts of Molex Incorporated and its
majority-owned subsidiaries (the Company or Molex). All material
intercompany balances and transactions have been eliminated.
Subsidiaries in which the Company’s ownership is 20 percent to
50 percent are accounted for using the equity method.

Motex does not have material exposure to off-balance sheet
arrangements, including special purpose entities and activities
that inciude non-exchange traded contracts accounted for at fair
value. Due to the nature of its operations, Molex is not subject
to significant concentration risks relating to customers,
products, or geographic locations.

{B) Use of Estimates in Financial Statement Preparation

The preparation of financial statements requires management to
make estimates and assumptions that affect the reported
amount of assets and liabilities and disclosure of contingent
assets and liabilities at the date of the financial statements and
the reported amounts of revenue and expenses during the
reporting period. Actual results could differ from those
estimates.

{C) Cash and Cash Equivalents The Company considers all
highly liguid investments with original maturities of three
months or less to be cash equivalents.

(D) Currency Translation Assets and liabilities of international
entities have been translated at period-end exchange rates and
income and expenses have been translated using weighted
average exchange rates for the period.

(E) Marketable Securities Marketable securities consist of a
variety of highly liquid investments, with maturities generally
three months to 12 months. These investments, which are
principally government and municipal debt securities, are carried
at their fair value. These marketable securities are classified as
trading securities and, accordingly, marked-to-market
adjustments are recorded in the income statement.

(F) Fair Value of Financial Instruments The Company's financial
instruments include accounts receivable and payable,
marketable securities and long-term debt. The carrying amounts
of the financial instruments approximate their fair value.

{G) Inventories Inventories are valued at the lower of first-in,
first-out cost or market. inventories at June 30 consist of
the following:

2002 2001
Raw materials $ 25753 § 33729
Work in progress 63,180 87,776
Finished goods 78,320 92,132

$ 167,253 § 213637

{H) Property, Plant and Equipment Property, plant and
equipment is reported at cost less accumulated depreciation,
which is provided substantially on a straight-line basis for
financial statement purposes and on accelerated methods for
tax purposes. At June 30, property, plant and equipment
consists of the following:

2002 2001
Land and improvements $ 77331 § 70,433
Buildings and leasehold improvements 478,100 446,148
Machinery and equipment 1,279,372 1,181,168
Moalds and dies 540,749 473,941
Construction-in-progress 106,553 123,393

$2,482,105 § 2,295,083

The estimated useful lives are as follows:

Buildings 25-45 years
Machinery and equipment 3-10 years
Molds and dies 3-4 years

Costs of leasehold improvements are amortized over the terms
of the related leases using various methods. The carrying value
of all long-lived assets is evaluated periodically to determine if
adjustment to the depreciation and amortization period or to the
unamortized balance is warranted.
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{}) Research and Development and Patent Costs Costs incurred
in connection with the development of new products and
applications are charged to operations as incurred. Total
research and development costs equaled $111,771 in 2002;
$134,637 in 2001; and $128,839 in 2000.

Included in these totals are patent costs of $4,564; $6,740; and
$5,921 for the years ended June 30, 2002, 2001 and 2000,
respectively.

{J} Revenue Recognition The Company recognizes revenue at
the date of shipment when risk of ownership transfers to the
buyer. A liability for estimated returns based on historical return
data is established at the time of sale to cover returns of
defective product.

{K) Derivative Instruments and Hedging Activities The use of
derivative instruments is limited primarily to hedging activities
related to specific foreign currency cash flows or to enhance the
liquidity of the Company's portfolio of marketable securities. At
year-end, all outstanding derivatives were recorded on the
consolidated balance sheet at fair value. For the year ended
June 30, 2002, holding gains and losses on such instruments
were not material to the results of operations.

(L) Earnings Per Share (EPS) Basic EPS is computed by dividing
net income by the weighted average number of common shares
outstanding during the period. Diluted EPS is computed by
dividing net income by the weighted average number of
common shares and dilutive securities outstanding during the
period. The basic weighted-average shares outstanding reconciles
to diluted weighted-average shares outstanding as follows:

2002 2001 2000
Basic 194,327 195,471 196,060
Effect of dilutive stock options 1,659 2,182 2,148
Diluted 185,386 197,633 198,208
Anti-dilutive shares 823 621 —

{M1) Goodwill and Intangible Assets The Company adopted
Statement of Financial Accounting Standards (“SFAS") No. 142,
“Goodwill and Other Intangible Assets,” as of July 1, 2001. This
statement changes the accounting for goodwill and intangible
assets, which are no longer amortized unless, in the case of
intangible assets, the asset has a finite life. Goodwill, as well as
intangible assets with indefinite lives, are now subject to an
annual test for impairment. Upon adoption, the required initial
benchmark evaluation was performed, as was an annual review
again at May 31, 2002, both resulting in no impairment in the
value of the Company's goodwill and other intangible assets.
During the years ended June 30, 2002 and 2001, the carrying
amount of the Company’s goodwill changed solely due to
goodwill resulting from business acquisitions. The Company
did not record a goodwill impairment loss in either year.

MOLEX INCORPORATED

Comparative information for prior years as if goodwill had not
been amortized in those periods is as follows:

For the Years Ended June 30, 2002 200 2000
Reported net income $ 76479 § 203919 $ 222,454
Add back: Goodwill amortization — 10.058 8,177
Adjusted net income $ 76479 $§ 213977 § 230,631
Basic earnings per share:

Reported net income $ 0.39 $ 1.04 § 1.13
Add back: Goodwill amortization — 0.05 0.04
Adjusted net income g 0.3%9 $ 1.09 § 1.17

Diluted earings per share:

Reported net income 3 239 $ 103 $ 1.12
Add back: Goodwill amortization — 0.05 0.04
Adjusted net income $ 0339 § 108 § 118
All of the Company’s intangible assets are recorded in "Other
Assets” and are subject to amortization as follows:
License fees Patents Total

At June 30, 2002:

Gross carrying value $ 17028 8§ 565 § 17,993

Accumulated amortization {7,593) (410) (8,003)
Net carrying value $ 9,435 § 155 § 9,590
At June 30, 2001:

Gross carrying value $ 15228 § 565 § 15793

Accumulated amortization {2,849) (267) {3.116)
Net carrying value $ 12379 § 298 § 12,677

Total amortization expense for intangible assets was $4,887 in
2002 and $2,414 in 2001.

Estimated aggregate amortization expense for intangible assets
is as follows: $3,557 in 2003; $3,043 in 2004, $803 in 2005;
$158in 2006; and $20 in 2007.

{M) Income Taxes The provision for income taxes is determined

under the liability method pursuant to SFAS No. 109. Under this

method, deferred tax assets and liabilities are recognized based
on differences between the financial statement and tax bases of
assets and liabilities using presently enacted tax rates.

{0) New Accounting Pronouncements The Company adopted
SFAS No. 141, "Business Combinations,” as of July 1, 2001.
This statement requires the use of the purchase method of
accounting for all business combinations, thereby eliminating
use of the pooling-of-interests method. The Company has
always used the purchase method when accounting for past
business combinations, and thus no change in procedures is
required going forward.




The Financial Accounting Standards Board has issued SFAS No.
143, "Accounting for Asset Retirement Obligations,” and SFAS
No. 144, "Accounting for the Impairment or Disposal of Long-
Lived Assets.” These statements address the recognition and
remeasurement of obligations associated with the retirement of
tangible long-lived assets and the accounting and reporting for
the impairment or disposal of long-lived assets, including
discontinued operations, respectively. SFAS No. 144 establishes
a single accounting model for long-lived assets to be disposed of
by sale. Both statements will be effective for the Company's
fiscal year beginning July 1, 2002. The Company has evaluated
SFAS No. 143 and SFAS No. 144 and determined that the impact
on the consolidated financial statements is not material.

The Financial Accounting Standards Board recently issued SFAS
No. 146, “Accounting for Costs Associated with Exit or Disposal
Activities.” The standard requires companies to recognize costs
associated with exit or disposal activities when they are incurred
rather than at the date of a commitment to an exit or disposal
plan. SFAS No. 146 is to be applied prospectively to exit or
disposal activities initiated after December 31, 2002.

(P) Reclassifications Certain reclassifications have been made
to the prior years' financial statements to conform to the 2002
classifications.

{3) Capital Stock

The shares of Common Stock, Class A Common Stock and Class
B Common Stock are identical except as to voting rights. Class A
Common Stock has no voting rights except in limited
circumstances. So long as more than 50 percent of the
authorized number of shares of Class B Common Stock con-
tinues to be outstanding, all matters, other than the election of
directors, submitted to a vote of the shareholders must be
approved by a majority of the Class B Common Stock, voting as
a class, and by a majority of the Common Stock, voting as a
class. During such period, holders of a majority of the Class B
Common Stock could veto corporate action, other than the
election of directors, that requires shareholder approval. There
are 25 million shares of preferred stock authorized, none of
which were issued or outstanding during the three years ended
June 30, 2002.

The Class B Common Stock can be converted into Common
Stock on a share-for-share basis at any time at the option of the
holder. The authorized Class A Common Stock would ‘
automatically convert into Common Stock on a share-for-share
basis at the discretion of the Board of Directors upon the
occurrence of certain events. Upon such conversion, the voting
interests of the holders of Common Stock and Class B Common
Stock would be diluted. The Company’s Class B Common Stock
outstanding has remained at 94,255 shares throughout the
three-year period ended June 30, 2002.

The holders of the Common Stock, Class A Common Stock and
Class B Common Stock participate equally, share-for-share, in
any dividends that may be paid thereon, if, as and when declared
by the Board of Directors, or in any assets available upon
liguidation or dissolution of the Company.

In January 2000, the Board of Directors declared a 25 percent
stock dividend. One quarter share of Molex Common Stock was
distributed for each share of Common Stock and Class B
Common Stock outstanding. In addition, one quarter share of
Class A Common Stock was distributed for each share of Class
A Common Stock outstanding. All stock and stock option
amounts, as well as earnings, dividends and market prices per
common share, have been retroactively restated for the stock
dividend.

Changes in shares of common stock for the years ended June
30 are as follows:

Class A
Common Common Treasury
Stock Stock Stock
Shares outstanding at July 1, 1999 86,133 82,073 11,239
Exercise of stock options 429 40 15
Purchase of treasury stock 1,365
Disposition of treasury stock (69)
Issuance of stock bonus 24
Stock splits effected in the
form of dividends 21,674 20,520 2,967
Other 103 (4) (88)
Shares outstanding at June 30, 2000 108,363 102,629 15,431
Exercise of stock options 704 123 22
Purchase of treasury stock 1,230
tssuance of stock bonus (77)
Other 30 26
Shares outstanding at June 30, 2001 108,087 102,752 16,632
Exercise of stock options 330 256 42
Purchase of treasury stock 2,902
Issuance of stock bonus 24 (76}
Other 17
Shares outstanding at June 30, 2002 109,451 103,008 19,517
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(4} income Taxes
Income before income taxes and minority interest is
summarized as follows:

2002 2001 2000
United States $ (5686)$ 98435 § 117517
international 88,907 192,981 206,177
$ 93221 § 291,416 § 323694
Income tax provisions are as follows:
2002 2001 2000
Currently payable: :
U.S. Federal $ 6825 $§ 34528 § 22237
State {523) 1,067 2,691
International 30,169 55,633 93,824
36,469 91,228 118,752
Deferred:
United States (22,185) {6,013} (5,717)
international 2,400 2,209 (12,225)
(19,785) (3.804) (17,942)
Total provision for income taxes $ 16684 $ 87,424 § 100,810

The Company's tax rate differs from the U.S. Federal income tax
rate as follows:

2002 2001 2000
U.S. Federal income tax rate 35.0% 35.0% 35.0%
Permanent tax exemptions {8.4) (2.6) (2.6)
Foreign tax credits {5.4) (0.6) —
Investments {5.0) — —
Valuation allowance 8.7 — —
State income taxes, net
of Federal tax benefit {0.6) 0.4 0.8
Foreign tax rates less than
U.S. Federal rate {net) {6.0) {2.0) {1.0)
Other (0.4) (0.2} (1.1
17.8% 30.0% 31.1%
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As of June 30, 2002 Molex had total non-U.S. net operating loss
carryforwards of $22,693 with no expiration dates, which result
in deferred tax assets totalling $8,581. A valuation allowance is
provided against such assets when it is more likely than not that
some portion of the deferred tax asset will not be realized. As of
June 30, 2002 Molex had recorded valuation allowances of
$8.681 against these carryforwards.

The components of deferred tax assets and liabilities are
as follows:

2002 2001
Deferred income tax assets:
Employee benefit programs $ 273% $§ 28,240
Foreign tax credit carryforwards 24,708 —
Inventory reserves 12,485 24514
Net operating loss carryforwards 8,581 459
Allowance for doubtful accounts 5,398 4,602
Inventory—other £,820 4,721
Patent costs 4,512 4,204
Severance 4,291 7.406
Valuation allowance (8,581) (459)
Other deferred items 4,884 6,714
Total deferred tax assets §8,195 80,401
Deferred income tax liabilities:
Depreciation and amortization (4,010) {17,975)
Investments (1,0%4) (3.394)
Total deferred tax liabilities {5,104) {21,369)
8§ 83081 § 59032

The net deferred tax accounts reported on the balance sheet as
of June 30 are as follows:

2002 2001

Net deferred:
Current asset $ 27,307 § 39445
Non-current asset ’ 61,800 26,800
Current liability —_ (1)
Non-current liability {5.216) (7.212)
$ 83831 § 59,032

Molex has not provided for U.S. deferred income taxes or
foreign withholding taxes on $407,000 of undistributed earnings
of its non-U.S. subsidiaries as of June 30, 2002. Should these
earnings be distributed, no additional U.S. income tax expense
would be incurred due to the availability of foreign tax credits.




(5} Litigation

in the normal course of business, the Company is a party to
various matters involving disputes and litigation. While itis not
possible at this time to determine the ultimate outcome of these
matters, management believes that the ultimate liability, if any,
will not be material to the consolidated results of operations,
financial condition or liquidity of the Company.

(6) Pension and Gther Postretirement Benefits

Pension and Other Plans The Company sponsors and/or
contributes to pension plans, including defined benefit plans,
covering substantially all U.S. hourly employees and certain
employees in international subsidiaries. The benefits are
primarily based on years of service and the employees’
compensation for certain periods during their last years of
employment. The Company and certain of its subsidiaries also
provide discretionary savings and other defined contribution
plans covering substantially all of their salaried employees.
Employer contributions to such plans of $10,801; $9,382; and
$14,141 were charged to operations during 2002, 2001 and
2000, respectively.

Other Postretirement Benefits The Company provides certain
retiree health care and life insurance benefits to its employees.
The cost of retiree insurance benefits is accrued over the period
in which the employees become eligible for such benefits. The
majority of the Company's U.S. employees may become eligible
for these benefits if they reach age 55, with age plus years of
service equal to 70. There are no significant postretirement health
care benefit plans outside of the United States. The Company
continues to fund benefit costs primarily as claims are paid.

The assumed health care cost trend rate used in measuring the
accumulated postretirement benefit obligation was 8.0 percent in
2002, declining annually to an ultimate rate of 5.0 percent by 2007.
The health care cost trend rate assumption has a significant
effect on the amount of the obligation and periodic cost reported.
A one-percentage-point change in assumed health care cost
trend rates would have the following effects:

1 Percentage 1 Percentage

Point Point
Increase Decrease
Effect on total of service and
interest cost components $ 445 $ (344)
Effect on postretirement :
benefit obligation $ 2,734 $  (2.169)

As a result of Molex's global workforce reduction over the past
year, the Company recognized net curtailment gains for its U.S.
pension and postretirement plans of $640 and $113, respectively.
Internationally, the Company experienced curtailment and
settlement losses of $392 and $718 in its pension plans.

The weighted average assumptions used in computing the following information are presented below:

2002 2002 2002 2001 2001 2001
Pensian Pension Postretirement Pension Pension  Postretirement
U.S. Plans Int’l Plans Other Plans U.S. Plans Int'l Plans Other Plans

Discount rates 1.25% 3.5% 1.25% 71.25% 4.0% 7.25%
Rates of increase in compensation 4.0% 3.2% — 45% 2.3% —
Expected long-term rates of return on plan assets 8.0% 6.4% — 9.0% 6.9% —
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{Continued)

Net periodic pension and postretirement benefit costs for the Cornpany's plans consist of the following for the year ended June 30:

Interest Costs Amortization of
on Projected Expected Recognized Unrecognized Recognized Effect of Net Periodic
Benefit Return on Prior Transition {Gains) Curtailment/ Pension
Service Costs Obligation Ptan Assets Service Cost Obligation Losses Settlement Expense
2092
Pension:
U.S. plans $ 2376 ¢ 15712 & (1.811)$ 231 $ — 8 — % (40 $ 1,928
International plans 3,372 1,729 {1.483) — 56 (722) 1,710 4,082
Postretirement
Other plans 1,019 1,080 — (292) — (11) {113} 1,603
2001
Pension:
U.S. plans 1,621 1,282 {1,661) 231 —_— (200) — 1,273
International plans 4,234 1,922 (1,442) — 87 (432) — 4,369
Postretirement
Other plans 781 927 — (292) — 336 —_ 1.812
2000
Pension: .
U.S. plans 1,383 1,216 (1,526) 231 66 — — 1,370
International plans 3,677 1,861 (1,304} —_ 90 (915) — 3.409
Postretirement
Other plans 587 607 — (292) — 21) — 881

The following provides a reconciliation of benefit obligations, plan assets and funded status of the plans.

2002 2602 2002 2001 2001 2001
Pension Pension Postretirement Pension Pension  Postretirement
U.S. Plans Intl Plans QOther Plans U.S. Pians Int’t Plans Other Plans

Change in benefit obligation
Benefit obligation at beginning of year $§ 21929 $ 42399 $ 14070 § 16255 § 51966 § 11,724
Service cost 2,376 3,372 1,019 1,621 4,234 781
Interest cost 1,572 1,729 1,000 1,282 1,922 927
Participants contributions — 171 129 — 156 142
Special termination benefits — — — — — 419
Effect of curtailment (845) (704) (867) — — —
Effect of settlement — 554 — — — —
Benefits paid (520) {4,623) (508) (412) (1,964) (316)
Liability (gains) losses {2,001) 7,080 274 3,183 {7,007} 393
Changes in foreign currency — 4,143 — — (6.908) —
Benefit obligation at end of year § 22511 § 54085 § 15117 § 21929 § 42399 § 14,070

Change in plan assets

Fair value of plan assets at beginning of year $ 18743 $ 19604 § — § 18690 § 21,319 § —
Actual return on plan assets 518 (2.209) — {135) 815 —
Employer contributions 300 3,702 378 — 654 174
Participants contributions —_ 171 129 — 156 142
Effect of settlement — (164) — — — —
Benefits paid (520) (4.287) (508) (412) (1,964) (316)
Changes in foreign currency — 2,705 — — {1,178) —
Fair value of plan assets at end of year $ 18441 $§ 19522 § — $ 18143 § 19604 $ —
Funded status $ (4070} $ (34573) 8 (15117) § (3.786) § (22795) § (14,070)
Unrecognized net transition liability — 757 — — 1,271 —
Unrecognized net actuarial {gain} loss 96 10,668 1,495 1,021 (138) 1.210
Unrecognized prior service cost 831 —_ {1,127) 1,046 — (1,419)
Effect of curtailment {205) — (754) — — —
Accrued pension liability included in the consolidated balance sheet $  (3,34B) $ (23748) $ (15503) § (1,719) $ (21,662) § {14,279)
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(7) Leases and Commitments

The Company and its subsidiaries rent certain facilities and
equipment under lease arrangements classified as both
capital and operating leases. Some of the leases have renewal
options. Assets under capital leases consist primarily of data
processing equipment.

Future minimum lease payments are presented below:

Capital  Operating
Fiscal Year Leases Leases
2003 $ 7803 § 13,641
2004 3,737 6.034
2005 1,151 2,748
2006 490 1,315
2007 and thereafter 745 8,020
$ 13926 § 29,758
Less amount representing interest, at 2% to 8% 3,027
Present value of minimum lease payments
{includes current portion of $7,273) $ 10899

Rental expense was $9,943 in 2002; $11,005 in 2001; and $15,053 in 2000.

(8) Debt
The details relative to long-term debt are as follows:

2002 2001

Mortgages $ 7250 $ 7784
Bank loans 3,706 3,706
Industrial development bonds 4,350 8,750
Other 322 308
15,628 20,548

Less current portion 1,405 1,197
Total long-term debt $ 94223 § 193%1

Mortgages consist of two loans that are secured by
certain buildings, carry an annual interest rate of 7.79 percent
and require periodic principal payments through 2012,

The Company has two bank loans with annual interest rates of
4.5 percent and 4.75 percent, respectively, payable in periodic
instaliments through March 2007.

Industrial development bonds, secured by certain land, buildings,
and equipment, have annual interest rates ranging from 1.5
percent to 2.7 percent, with periodic principal payments through
March 2011.

The long-term debt as of June 30, 2002 matures as follows:
$1,405 in 2003; $1,450 in 2004; $1,501 in 2005; $3,555 in 20086;
$1,455in 2007; and $6,262 thereafter.

At June 30, 2002, the Company had available lines of credit of
$107.0 million, of which $104.3 million remained unused at
June 30, 2002.

Short-term loans bear an annual interest rate of 5.04 percent and
mature within a 12-month period.

{9) Acquisitions

During June 2002, the Company acquired the remaining six and
two-thirds percent interest in Molex GmbH from the minority
shareholder, who is an officer of the Company. The purchase
price paid for the remaining interest in Molex GmbH was not
material to the Company.

On March 20, 2000, the Company acquired all of the assets and
assumed certain liabilities of the Beau Interconnect Division of
Axsys Technologies for $32.5 million in cash. Beau is a manu-
facturer of electronic interconnect devices.

On March 1, 2000, Molex acquired the remaining 30 percent of
the common stock of Silent Systems, Inc. a manufacturer of
acoustic noise reduction, heat sink and thermal management
products, for $6.3 million in cash. ‘

These acquisitions were accounted for by the purchase method
of accounting. The results of operations of the acquired
businesses are included in the consolidated financial statements
from their dates of acquisition. These acquisitions are not
material to the results of operations of the Company, therefore
pro forma financial data is not presented. The purchase price for
the acquisitions was allocated to the assets acquired based on
their estimated fair values as follows:

2000
Current assets $ 5,858
Property, plant and equipment 5,959
Intangibles and other assets 28,981
Liahilities assumed (1,921)
Cash paid for acquisitions $ 38877

(10) Other ltems

During the second quarter of fiscal 2002, the Company recorded
a pretax charge of $34.2 million ($25.3 million, net of tax benefit of
$8.9 million) comprising $18.7 million to reflect costs asscciated
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with a further reduction in the global workforce of approximately
800 people, $10.0 million to reflect the lower current value of
investments in other companies and $5.5 million of asset write-
down costs related to certain operations being closed. Of the
approximately 800 people included in the workforce reduction,
approximately 400 were directly involved in manufacturing
operations and approximately 400 were involved in sales and
administrative positions. Employment reductions of approxi-
mately 600 occurred during the second quarter of fiscal 2002,
resulting in cash payments of $5.7 million. The remaining
employment reductions occurred during the second half of fiscal
2002, and severance payments will continue for up to a year for
certain individuals.

Pretax charges of $7.1 million were recorded in cost of sales; $15.6
million in selling, general and administrative expenses; and $11.5
million in other expenses. The charges relating to asset and invest-
ment write-downs were credited to the respective items on the
balance sheet, and the unpaid amounts relating to employment
reductions were included in accrued expenses. in addition, during
the second quarter of fiscal 2002, a one-time positive tax planning
adjustment of $5.0 million related to certain operations being
closed was recorded.

During the fourth quarter of fiscal 2001, the Company recorded a
pretax charge of $43.5 million ($30.3 million, net of tax benefit of
$13.2 million) to reflect costs associated with a reduction in the
global workforce of approximately 950 people ($27.7 million), write-
off of slow-moving and excess inventories ($12.7 million) and
asset write-offs related to operations being closed ($3.1 million).
Of the approximately 950 people included in the workforce re-
duction, approximately 400 were directly involved in manufacturing
operations, and approximately 550 were involved in sales and
administrative positions. Employment reductions of approximately
100 occurred during the fourth quarter of fiscal 2001, resulting in
cash payments of $2.4 million. The majority of the remaining
employment reductions occured during the first quarter of fiscal
2002, and severance payments will continue for up to six months
to 12 months for certain individuals. The inventory written off
was disposed of during the first quarter of fiscal year 2002.

Pretax charges of $16.4 million were included in cost of sales
and $27.1 million in selling, general and administrative expenses.
The charges relating to fixed asset and inventory write-offs were
credited to the respective items on the balance sheet, and the
employment reductions were included in accrued expenses.

The major components of the fiscal 2001 fourth quarter and fiscal 2002 second quarter charges and the remaining accrual balance as of June 30, 2002 were as follows:

June December Cash Assets Accrued

2001 2001 Payments Dispased Balance at

Charge Charge Made and Gther June 30, 2002

Severance and other benefits $ 27,690 § 18675 $  (27,059) $  (3201) $ 16,105
Inventory write-offs 12,714 — — {12,714) —
Asset write-offs 3,043 15,483 — {18,526) —
Total § 43447 § 34158 $  (27.059) $  (34,441) $ 16,105

(11) Stock Option Plans

The Company has five stock option plans currently in effect, three
of which may issue future grants: the 1990 Stock Option Plan
{1990 Plan"), the 1991 Stock Option Plan (1991 Plan”), the 1998
Stock Option Plan (*1998 Plan”), the Incentive Stock Option
Plan (“ISO Plan”) and the Long-Term Stock Plan (“LT Plan").

1990 Plan: This plan expired as of June 30, 1999. Future grants
cannot be issued from this plan, but all grants issued prior to this
date can be exercised. The most significant terms of this plan
provided that {1) options were authorized to be granted for 6.875
million shares of Common Stock and {2) the option price was 50
percent of the fair market value of the stock of the Company on

‘the date of grant. The option term was five to nine years from

the date of grant. Under the 1990 Plan, all shares issued were
nongualified.

MOLEX INCORPORATED

1991 Plan: This plan expired as of June 30, 2000. Future grants
cannot be issued from this plan, but all grants issued prior to this
date can be exercised. The most significant terms of this plan
provided that {1) options were authorized to be granted for 3.8
million shares of Common Stock and (2) the option price was the
fair market value of the stock on date of grant. The option term
was five years to 11 years from date of grant.

1998 Plan: The most significant terms of this plan provide that
(1) options may be granted for 12.5 million shares of Class A
Common Stock and (2) the option price shall be not less than 10
percent nor more than 100 percent of the fair market value of
the Class A Common Stock of the Company on the date of grant.
The option term is five years to nine years from the date of grant.




Stock option transactions relating to the 1990, 1991 and 1998 Plans are summarized as follows (shares are in thousands):

1990 Plan 1991 Plan 1998 Plan

Witd. Avg. Wid. Avg. Wtd. Avg.

Price Price Price

Shares  Per Share Shares  Per Share Shares  Per Share

Qutstanding at 6/30/99 2,693 $ 9.28 1,841 $18.20 954 $ 9.43
Granted — — 400 27.40 925 1371
Exercised ' 481 8.55 82 16.84 51 9.67
Canceled 63 10.84 3 1425 90 1N
Outstanding at 6/30/00 2148 $ 940 2,156 $19.96 1,738 $11.64
Granted — — — — 781 - 13.44
Exercised 360 8.47 298 17.40 117 11.13
Canceled 60 8.27 5 17.55 B4 12.68
Outstanding at 6/30/01 1,728 $ 939 1,853 $20.38 2,338 $12.27
Granted — — — — 829 11.73
Exercised 230 10.68 100 21.63 236 12.15
Canceled 127 9.48 — — 152 12.27
Outstanding at 6/30/02 1,372 $ 9.16 1,753 $20.30 2,779 $12.12
Options exercisable at 6/30/01 258 $10.99 241 $22.35 260 $12.12
Options exercisable at 6/30/02 161 $11.37 212 $23.74 476 $12.56

The option price per share for certain options in the 1990 and
1998 plans was less than the fair market value at the date of
grant, thus creating deferred unearned compensation. Deferred
unearned compensation is charged to operations over the term
of the option. In fiscal 2002, $11,110 was charged to operations
(9,398 in 2001 and $7,720 in 2000).

{SO Plan. The most significant terms of this plan, available to
executives and directors, provide that (1) options may be
granted for 500,000 shares of Class A Common Stock and

(2) the option price shall be the fair market value of the stock on
the date of grant. The option term is four years to 10 years from
the date of grant. Under the ISO Plan, the options granted can
be either incentive or nonqualified. Unless specifically stated
otherwise, all options granted shall be incentive.

Stock option transactions relating to the ISO Plan are
summarized as follows {shares are in thousands):

Wtd. Avg.

Price

Shares  Per Share

Qutstanding at 6/30/00 — —
Granted : 67 $34.18
Exercised 2 33.00
Canceled — —
QOutstanding at 6/30/01 - 65 $34.22
Granted 61 26.99
Exercised — —
Canceled — —
Outstanding at 6/30/02 126 $30.7
Options exercisable at 6/30/01 — —
Options exercisable at 6/30/02 16 $34.22

LT Plan: The most significant terms of this plan, available to
executives and management, provide that (1) options may be
granted for three million shares of Class A Common Stock and
(2} the option price shall be the fair market value of the stock on
the date of grant. The options vest over their terms which are
four years to seven years from the date of grant.

The LT Plan also allows for the grant of stock awards to certain
executives based on meeting performance targets established
in the Company'’s stock bonus plans. The awards vest over a
period of generally four years and are valued at fair market value
at date of grant.

Stock option transactions and stock awards relating to the
LT Plan are summarized as follows (shares are in thousands):

Witd. Avg.

Price

Shares  Per Share

QOutstanding at 6/30/00 — —
Granted 657 $27.90
Exercised —_ —_
Canceled — —
Qutstanding at 6/30/01 657 $27.90
Granted 620 22.89
Exercised 25 —
Canceled — —
Outstanding at 6/30/02 1,252 $25.99
Options exercisable at 6/30/01 — —
Options exercisable at 6/30/02 139 $33.00
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As permitted by SFAS No. 123, “Accounting for Stock-Based
Compensation,” the Company has elected to account for its
stock-based compensation programs according to the provisions
of Accounting Principles Board Opinion No. 25, “Accounting for

For purposes of computing pro forma net income and earnings
per common share, the fair value of each option grant is
estimated as of the date of grant using the Black-Scholes option
pricing model with the following assumptions:

Stock Issued to Employees.” The Company has adopted the 2002 2001 2000
disclosure provisions required by SFAS No. 123. Had the Dividend yield 0.2% 0.2% 0.2%
Company elected to apply the provisions of SFAS No. 123 Expected volatility 52.02% 58.93% 41.31%
regarding recognition of compensation expense to the extent of Risk-free interest rate 5.56% 5.89% £.00%
the calculated fair value of stock options granted, the effects on Expected life of option (years) 4.6% 431 4.20
reported net income and earnings per common share would
have been as follows:
2002 2001 2000
Net income, as reported $ 76479 $§ 203919 § 222454
Pro forma net income 70,739 199,666 219,314
Earnings per share:
Basic 0.39 1.04 1.13
Diluted 0.39 1.03 1.12
Pro forma earnings per share:
Basic 0.36 1.02 1.12
Diluted 0.36 1.01 1.1
Weighted average fair value of options
granted during the year
- at fair value 14.68 19.00 12.28
— at less than fair value 16.04 19.41 17.32
The following table summarizes information about options outstanding at June 30, 2002:
Wid. Avg.
Number Remaining Number
Range of Outstanding Contractual Wid. Avg. Exercisable Wid. Avg.
Exercise Prices (thousands) Life {in years) Exercise Price {thousands) Exercise Price
Common
$§ 683-8%8 979 890 1.8 $ 7.66 : 38 $ 777
10.00 - 11.80 666 33 11.23 21 11.05
11.84 - 20.80 1,061 5.1 18.09 223 17.14
23.60 - 30.03 504 59 26.78 88 27.49
3089 - 30.89 4 0.3 30.88 4 30.89
Class A Common
$ 000-8% 960 814 45 $ 7.36 134 $ 9.60
963 - 1157 757 43 11.55 9 10.56
1165 - 13.00 960 32 12.59 227 12.45
13.08 - 27.10 1,004 5.1 22.56 106 16.67
2981 - 36.30 608 5.0 32.99 151 33.00
3819 - 38.19 15 3.3 38.19 4 38.19
7.283 1,005

MOLEX INCORPORATED




{12) Segment and Related information operations in North America. The Far East North region is
The Company and its subsidiaries operate in one product substantially Japan, but also includes Korea, while the Far East
segment: the manufacture and sale of electrical components. South region includes China, Singapore and the remaining
Revenue is recognized based on the location of the selling countries in Asia. European operations are primarily located in
entity. Management operates the business by geographic western Europe. Information by geographic area is summarized
segments. The Americas region consists primarily of in the following table:

United  Americas Far East Far East Corporate

States  (Non-U.S)) North South Europe  and Other Eliminations Total
2002
Customer revenue $ 668,047 $ 10,618 $ 351542 $ 380,882 $ 300,951 $ 57 § — $1,711.497
Intercompany revenue 82,403 36,643 124,376 48,301 27,685 — (330,614} —
Total revenue 760,456 46,661 478,518 429,783 328,636 57  (330.614) 1,711,497
Depreciation and amortization 81,722 640 74,996 21,081 29,939 5,309 — 223,687
Tax expense 5,933 — 13.496 10,197 2,026 (14,974) - 15,684
Net income 19,543 {541) 34,843 55,182 1,400 {33,948) —_ 75,479
Identifiable assets 1,034,253 9,193 513,282 413,068 432,259 150,664  (298,799) 2,253,920
Capital expenditures 44,459 618 44,823 32,370 26,732 23,495 — 172,497
2001
Customer revenue $ 984754 § 71514 § 499271 § 404955 § 404,985 § 70 % — $2.365,549
Intercompany revenue 119,973 12,469 172,473 56,132 50,138 — (411,185) —_
Total revenue 1,104,727 83,983 671.744 461,087 455,123 70 (411,185) 2,365,549
Depreciation and amaortization 73,682 3,346 78.440 19,079 27,077 16,330 — 217,954
Tax expense 45,569 (585) 38,394 11,304 6,759 (14,017) — 87.424
Net income 91,750 (724) 79,188 52,099 20,124 (38.518) — 203,919
Identifiable assets 1,013,701 49,736 497,381 337,280 387,578 143,865 (221.914) 2,213,827
Capital expenditures 156,531 1,747 111,251 40,983 43,507 22,281 — 376,300
2000
Customer revenue $ 867765 § 72836 $§ 521,165 § 394,067 § 361,166 3 97 ¢ — $2217,098
Intercampany revenue 98,371 14,063 196,259 48,373 50,168 — (407,234) —
Total revenue 966,136 86,899 717.424 442,440 411,334 97 (407,234) 2,217,096
Depreciation and amortization 67,731 2,898 56,826 21,058 - 29112 8,727 — 196,352
Tax expense 48,026 {952} 48,550 11,530 5,733 (8,077) — 100,810
Net income 90,104 (1,496) 81,819 45,884 29,157 (23.014) — 222,454
Identifiable assets 975,217 47,51 616,027 329,064 402,900 135,275 (258,948)  2,247.106
Capital expenditures 89,373 2,678 130,185 42,541 51,139 11,342 — 337,316

Intercompany net revenue is generally recorded at cost plus the normal mark-up charged to unaffiliated customers.

identifiable assets are those assets of the Company that are identified with operations in each country. During 2002, 2001 and 2000, no customer accounted for
more than 10% of consolidated net revenue.
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{in thousands, except per share data—unaudited)

Quarter 2002 2001 2000
Net revenue 1st $ 430453 § 625925 § 491870
2nd 416,460 629,319 543,009
3rd 408,307 599,801 567,569
4th 436,277 510,504 614,648
Gross profit 15 137,304 244,830 183,423
2nd 125,345 240,849 209,455
3¢ 132,272 219,036 221137
4th 147,114 153,914 230.874
Income/(loss) before income taxes and minarity interest st 35,129 93,637 65,305
2nd {3.757) 98,451 77,504
3rd 25,873 85,793 84,019
4th 35,970 13,535 96,866
Income taxes 1st 9,840 29,027 19,808
2nd (8,005) 30,520 23,386
3rd 6.211 24,880 26,224
4th 8,638 2,997 31,392
Net income st 25,188 64,522 45,497
2nd 4,264 67,834 54,118
3rd 19,683 60,735 57,795
4th 27,338 10.828 65,044
Basic earnings per comman share!" 1st 0.13 0.33 0.23
2nd 0.02 0.35 0.28
3rd 0.10 0.31 0.29
4th 0.14 0.06 0.33
Diluted earnings per common share™ 1st 0.13 0.33 0.23
2nd 0.02 0.34 027
3rd 0.10 0.31 0.29
4th 0.14 0.05 0.33
LOW HIGH LowW HIGH LoOwW HIGH
National Market System
Price of Common Stock" Tst $25.76 $36.59 $43.69 $56.00 $24.40 $30.50
2nd 26.46 32.97 34.19 57.63 25.85 4560
3rd 27.94 36.65 3413 48.00 37.30 63.75
4th 3045 39.61 31.60 42.48 42.50 58.88
Price of Class A Common Stock™ 1st 22.40 29.55 32.50 2.3 26.88 33.88
2nd 22.80 28.35 24.63 43.94 29.06 46.63
3rd 24.47 32.29 2544 34.81 3513 47.25
4th 25.05 33.80 25.25 32.40 31.75 43.75

"Restated for the January 2000 25% stock dividend.

During the second guarter of fiscal 2002, gross profit was
impacted by a pretax charge of $7.1 million relating to employment
reductions. Selling, general and administrative expenses included
a pretax charge of $15.6 million related to employment reductions
and asset write-offs. Other expenses included a pretax charge of
$11.5 million, reflecting the lower current value of investments in
other companies. These combined charges reduced netincome
by $25.3 million (net of tax benefit of $8.2 million). The second
quarter was also impacted by a $5.0 million one-time tax benefit
related to certain operations being closed.

MOLEX INCORPORATED

During the fourth guarter of fiscal 2001, gross profit was impacted
by a pretax charge of $16.4 million relating to the write-off of
slow-moving and excess inventory and employment reductions.
Selling, Qeneral and administrative expenses included & pretax
charge of $27.1 million related to employment reductions and
asset write-offs. These combined charges reduced net income
by $30.3 million (net of tax benefit of $13.2 million).
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Trademarks

Advantage; Avikrimp; AXID*; BackFlip;
Beau*; Beauplug*; BLC; Boss™*; BSC/BSCI;
C-Grid*; C-Grid Ii; Claspcon; CoAxid;
COMPODRE; Condor; CRC; DataGate;
DL-50; DS-50; Dualcon; Eagle; Easy-On;
EBBI; ETC; Euromate*; Euromod*;
Eurostyle*; FlexJumper; FlexPlane;
Flextran; Hawk; HBMT; H-DAC 64; HDX;
HiSpec; HiSpec GS; HMC; HTC; HyperJack;
Industrial Interfaces; InsulKrimp; Jet-Flecs™;
KATT*; KK*; Krimptite; LFH; MagKrimp;
Metrec; MFB; Mi Il; Micro-C; MicroCross;
Micro-Fit 3.0; Micro-Fit 3.0, BMI; Milli-Grid;
Milli-Z; Mini-AXID; mini-B; Mini-C; Mini-Cam;
Mini-FA; Mini-Fit; Mini-Fit, BMI; Mini-Fit,
CPI; Mini-Fit, HCS; Mini-Fit, 1DT; Mini-Fit, Jr.;
Mini-Fit, SMC; Mini-Fit, St.; Mini-Fit, TPA,
Mini Mi 1I; Mite-Y-Pin; MLX; Mobimate;
Molex*; Molex-ETC; Molex Premise
Networks; MOLIC; MP-Lock; MTC; MUSIC;
MuxLink; MX*; MX-50; MX-PLUS; MXIl;
MZP; NylaKrimp; Omnigrid*; PanelMate;
Paralink; ParaLink-P; Perma-Seal: Phoenix;
Picoflex; Pinsetter*; Premo-Flex; QF-50;
Qik-Flecs; Radial Fin; Real Time; Sabre;
SEMCONN; Sherlock; SL; SliderZ; SlimStack;
Snapper; Spectre; Spirit; SPOX; Synergy;
TM-40; TPA,; Trifurcon; Twin-Stack; Ulti-Mate;
Ultra+; VersaKrimp; VibraKrimp; Wafercon;
Wire Trap-Lite; Zifcon; Zipcon; Zyton; Z-Zone
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Corporate Headquarters
2222 Wellington Court
Lisle, llinois 60532 U.S.A.
Telephone: 630-369-4550
Telefax: 630-969-1352

Americas Headquarters

Lisle, lllinois 60532 U.S.A.
Tetephone: 1-800-78MOLEX
Telefax: 630-969-1352

Far East North Headquarters
Yamato, Kanagawa, Japan
Telephone: 81-462-65-2324
Telefax: 81-462-65-2366

Far East South Headquarters
Jurong, Singapore
Telephone: 65-6-268-6868
Telefax: 65-6-265-2985

European Headquarters
Munich, Germany
Telephone: 43-89-413092-0
Telefax: 49-89-401527
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